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38 Years of Insurance Service On. mu topic 


The most liberal Ordinary Policies on men and women (Topics of The Connecticut utual) 





from age 10 to age 60. Annuity contracts; preferred risk 


policy at lower rates; sub-standard service to our full-time VOL. IV AUGUST, 1929 





agents. 


Industrial Insurance from birth to age 65 ie 
ap Individual Treatment for 
The only Non-Participating Company in the history of American 


Life Insurance to pay Voluntary Dividends on Individual Needs and Preferences. 


Non-Participating Ordinary Policies 





THE CONNECTICUT MUTUAL 
SUN LIFE INSURANCE COMPANY OF AMERICA LIFE INSURANCE COMPANY 


Home Office: Baltimore, Maryland HARTFORD 
Assets over $8,000,000 Insurance in Force over $90,000,000 











Over 83 years in Business 






































Twenty-Fourth Semi-Annual Statement of 


AMERICAN NATIONAL INSURANCE COMPANY 


OF GALVESTON, TEXAS 
W. L. MOODY, JR., President SHEARN MOODY, Vice President W. J. SHAW, Secretary 


Writes ORDINARY—INDUSTRIAL—GROUP—HEALTH AND ACCIDENT 


FINANCIAL STATEMENT, JUNE 30, 1929 


ASSETS LIABILITIES 
PRGHIOE State OWNER: hc6 ac.c saeco ods oo e-0 aims $1,401,901 .87 Net Reserve (American Experience Table, 3 and 


Real Estate Contracts of Sale 394,731 .58 a Nisa ie ee ee ce und Daa ae Sos $30,305,015 .53 
WMONE CARE OQIS 55 5.0 ic oo GB sisisis cb welee se ie6is 16,265,516 .18 Reserve for Death Losses and Maturities in Pro- 


Policy Loans 3,312,486 .08 cess of Adjustment 

ST GS Oso: rr re 10,016,522 .49 Reserve for Taxes .95 
NOMEPECEONOL ORNS. oo oen cs Sieclacs sac ees cee ne eet 1,100,000 .00 Miscellaneous Liabilities 230,235 .32 
MSI SRE EER ANMEID eos ci 6,5 'a ce) av ds vais eid ei a's 4 Bieler 1,315,998 .53 COSTAE SAMO Ries 8 oo as oe ae $2,000,000 .00 

Certificates of Deposit 14,494 .77 Assigned Funds and Surplus..... 2,600,732 .58 

Interest Due and Accrued 582,949 .56 Surplus Security to Policyholders............. 4,600,732 .58 
Deferred and Uncollected Premiums.......... 1,197,595 .00 


BOE COS a ee 78,669 .32 
PIMRRVEREE RRROES «SS 5c oid Fvoregac nv ee eee $35,680,865 .38 Total Liabilities $35,680,865 .38 


GAINS MADE DURING SIX MONTHS OF 1929 


Increase in insurance in Force, first half of 1929 $21,913,254.00 
Increase in Admitted Assets, first half of 1929 2,295,945.72 


Insurance in Force June 30, 1929 Total Paid Policyholders Since Organization 
$568,557,042.00 $32,694, 107.00 
Operates From Coast to Coast . 


Canada to the Gulf, The Republic of Cuba and Territory of Hawaii 
Gross Income Per Month Exceeds $1,350,000.00 












































Our Sixty-Second Year |; > sa) Of Multiple Line Service 
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4. Insurance 
Concerning “Kicks” | Fed ON Pg 
EE iy $135,000,000 
When one of our agents kicks — 
about anything we look for a FR AMIN) Harry L. Seay, 
“short” in our service battery ee a Hl Clarence E. Linz 
before an arbitrary comeback. A alae DWENY HL. B. Seay, 


Vice President 


P. N. Thevenet, 
V. P. & Secty. 


P. V. Montgomery, 
V. P. & Actuary 





Pennsylvania Surety 


Corporation 


PITTSBURGH, PENNSYLVANIA We have something to offer in the way 


of a general agency that is very attractive to 
find with an old, conservative life company. 
It will pay anyone interested to investigate. 


All communications confidential. 


Au thor/Aui thor!/ BOX 54 


Joseph W. Ward, President 
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These “first readers” applaud, 
“DOWN TO BRASS TACKS,” 
the handy office reference-book on Direct-mail Advertising as a business’ 
builder for local Fire and Casualty agents. 


Cliff C. Jones, ex-President, National Assoc. Ins. Agents, (R. B. Jones & Sons’ Agency}, 
Kansas City, Mo.: “ ‘Down to Brass Tacks’ has answered every question that has bothered 
us. Logical in its presentation, complete in its subject matter, practical in its.application to the 
insurance business, it will be welcomed by every aggressive insurance agent in the U. S. 
our firm meeting last night we changed our direct-mail system materially due to your book.” 


T. F. Horton, Vice-Pres., A. J. Love & Co., Genl. Agents, Omaha, Nebr.: “After start- 
ing the book, I was so interested, I could not leave it till I had read it all. Any agent who will 
read the book will find his enthusiasm aroused and that oughi to mean increased commissions.. 
We are going to call it to the attention of our many agents throughout Nebraska and Towa.”: 


Grover F. Miller, Miller Bros. Agency, Racine, Wis.: “ ‘Down to Brass Tacks’ is full 
of real meat. There are more practical ideas jammed between its covers than I have found 
in a score of other books and I have searched for something new that could be used in our: - 
office. This book should be on the desk of every live local agent in the country.” 


Lyle A. Stephenson, local agent, Kansas City, Mo.: “Last week I read ‘Down to Brass Wilmer L. Moore, President 
D 


Tacks’. It is stripped of all bunk psychology: it is a real business-builder; and hits the nail on 
the head. Using one of your ideas, I mailed ten letters on which the commission return was 
$285. If one puts the contents of this book into practice in a practical manner, good results 


are inevitable.” 
WHY our General Agents are making better headwa 
THE SPECTATOR COMPANY, 135 William Street, N. Y. City wa. aon one asi sag e y than 
I enclose $2.85 for ‘DOWN TO BRASS TACKS". I want to learn how Direct Mail For the calibre men wanted, we hatee profitable coatract 
, . 


ial Alabama Louisiana Florida South Carolina 
wan aiiaihaesetreesie teint ————— Georgia Tennessee Kentucky Texas 
Pe es — —— The Southern States Life Insurance Company 


gf ATLANTA, GEORGIA 
E. S. Albritton, Vice-President and M. 2 of Ag 
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Assignment of Life Policies 


Discussion on Their Use As Collateral 
by Benjamin L. Holland Draws 


Phoenix Mutual Life Insurance Company 
has reprinted the address delivered by At- 
torney Benjamin L. Holland on the subject of 
life insurance policy assignments as collateral 


I order to satisfy popular demand, the 


on loans. THE SPECTATOR summarized Mr. 
Holland’s remarks in the report of the meeting 
of Life Insurance Counsel and now, in view 
of the interest manifest in the subject, the 
paper is given in more detail. 

There is a popular notion, Mr. Holland de- 
clared, in the course of an unusually compre- 
hensive survey of the legal decisions which have 
been handed down on the subject, that when the 
insured has reserved the right to change the 
beneficiary, he is the sole owner of the policy 
as long as he is living and has the right to as- 
sign it to anyone else and in any manner he 
chooses, the rights and interests of any bene- 
ficiary being bound by any action he may take. 

As a matter of fact, out of the number of 
States whose courts have passed upon the ques- 
tion, only a slight majority have upheld this 
point of view and the number as well as the 
standing of the courts which have refused to 
uphold it make it advisable for lenders of money 
to proceed with reasonable caution. 

Suppose an insured simply hands his policy 
over to his banker or his broker as security) 
for a debt, makes an assignment of “all his 
right, title, and interest in the policy” in favor 
of his creditor, but entirely ignores the fact that 
a beneficiary has been previously designated in 
the policy. Does this action automaticaly sub- 
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Widespread Comment 


stitute the creditor for the original beneficiary 
or does it modify the interests of the beneficiary 
to the extent of the amount assigned to cover 
the debt? “Not necessarily so,” says Mr. Hol- 
land, and cites a wealth of legal opinion to sup- 
port his view. 

Just what “rights” does the insured assign? 
Obviously he has the “right” to take the cash 
value of the policy, to make policy loans from 
the company, to receive dividends, disability 
benefits, etc., and these are rights which he un- 
questionably assigns to his creditors. But he 
also has the “right” to change the beneficiary 
and, if he assigns that right without exercising 
it by definite action in favor of the creditor, 
what then? Has he merely transferred to him 
the “right” to change the beneficiary? Does 
the original beneficiary designation still stand, 
in as much as neither the insured nor the as- 
signee has done anything about it? Or has the 
insured by implication and intention actually 
accomplished a change of beneficiary in favor 
of his creditor? 


Depends on Policy Provision 
If he hasn’t, then the court may later decide 
that the interests of the original beneficiary 
take precedence over the interests of the as- 
signee, in which event the creditor: has little, if 
iny, security for his loan. In other words when 
a man signs a paper which says, “I hereby as- 


sign all my right, title and interest in my life. 


insurance policy unto John Doe, my creditor,” 
it may mean much and, on the other hand, it 


may mean very little indeed. Everything de- 
pends upon the provisions of the policy and 
whether he has also taken all necessary steps 
to change or modify the interests of the bene- 
ficiary so as to make them subject to the claims 
of the creditor. 

“From the standpoint of those who lend 
money, the remedy is comparatively simple,” 
says Mr. Holland. “Where permissible and 
practicable under the State laws, the beneficiary 
can be asked to join in signing the assignment 
with the insured. Or, again, the insured may 
be required to go through the process of chang- 
ing the beneficiary to his own estate before 
making the assignment in favor of his creditor.” 

Mr. Holland also suggests that, for conve- 
nience and the avoidance of red tape, it would 
be advisable for all life insurance companies to 
include in their modern policies a provision 
which stipulates that, when the insured has re- 
served the right to change the beneficiary, he 
shall have the right to make an absolute or 
collateral assignment of the policy and that the 
interest of any beneficiary shall be bound by 
any assignment so made. 

He further recommends that anyone who 
has or holds an assignment of a life insurance 
policy in his favor ought to notify the home 
office of the company immediately and make 
sure that the assignment has been executed in 
proper form. The insurance companies can- 
not, of course, assume responsibility for the 
validity of assignments but are willing to assist 
with suggestions or advice whenever possible. 


Life Insurance 











INCIDENTALLY 











66 oo be satisfied with mediocre results” 

seems to be the slogan of the National 
Tuberculosis Association. Mortality statistics 
been falling steadily since the Association has 
been functioning. 


* * * 


SS members of the home office organ- 
\J izations of the Illinois Life Insurance Com- 
pany, as guests of President R. W. Stevens, took 
part in a golf tournament held recently at the 
Bob ’O Link Club, Highland Park, Ill. The 
players went out several weeks during the past 
few weeks, and the four men with lowest net 
scores met in a final match, which was played 
off on the Bob’O Link course. The winners and 
their scores were: Dr. R. H. Fisher, 112-25- 
87; W. B. Tagney, 118-29-89; H. C. Johnson, 
107-17-90; B. J. Stookey, 114-21-93. 


* * * 


66 YEN Greek meets Greck, then comes 

the tug of war.” So the old saw goes. 
But how about statistician tangling up with stat- 
istician? Dr. Frederick L. Hoffman, interna- 
tionally known statistician, who is a regular and 
valued contributor to the columns of THE SpEc- 
TATOR, has taken exception to certain allegations 
of Roger Babson, whose advice to life insurance 
policyholders six or seven years ago caused a 
storm of protest from companies and agents. 
It is not life insurance, however, that is involved 
at present. Dr. Hoffman resents the use of his 
name by Mr. Babson in an attack on the mo- 
tion picture industry. Mr. Babson claims that 
the pictures tend to increase the homicide rate, 
linking Dr. Hoffman up with the article. Dr. 
Hoffman replied at length through the press, 
ending his comment with the terse statement 
that “I consider the conclusion drawn by Mr. 
Babson from my statistics on homicide deaths 
wholly inapplicable to the problem under con- 
sideration.” 

* * 


HE convention season is upon us again. The 

meeting of the National Association of Life 
Underwriters will be held in Washington next 
month, the American Life Convention mem- 
bers will gather in Cincinnati a few weeks 
later. Meantime comes news from many gath- 
erings of company agents who have qualified 
for attendance at their home offices’ annual 
club meetings. 

* * * 


ND speaking of conventions, we have a tip 
4 from Roger B. Hull, managing director of 
the National Association of Life Underwriters, 
that the forthcoming convention will be one of 
the best ever. Mr. Hull has worked hard on the 
program. In fact, he puts his unbounded en- 
ergy into all kinds of Association activities. 
This is one of the reasons the body is increas- 
ing in membership and effectiveness. 


THE 
OBSERVATION POST 











“SMOKE” 











HE task of saving human lives through the 
prevention of motor vehicle accidents 's 
rapidly gaining momentum throughout the 
United States, and in the few short years dur- 
ing which the National Bureau of Casualty 
and Surety Underwriters has made a concerted 
effort in this work, the ratio of fatal accidents 
has fallen off to a remarkable degree. In some 
States the percentage of fatalities due to au- 
tomobile accidents has decreased more than 33 
per cent, despite a large increase in the regis- 
tration of motor vehicles. 
* * x 
NSURANCE companies - everywhere are 
daily awakening to this most 
work being carried on by the “Save-a-Life” 
division of the National Bureau in co-operation 
with motor vehicle department officials in va- 
rious States, and agents located in States where 
campaigns are now being conducted would do 
well to co-operate with local officials. The 
motor vehicle inspection campaigns inaugu- 
rated by Mr. Hall have for the first time en- 
abled State officials to make a complete check 
on the cars operating in their respective terri- 
tories. 


important 


* * x 
Campaign Director 









John J. Hall 


Head of Motor Vehicle In- 
spection Campaigns” throughout the East, who 
is assisting various motor vehicle departments 
in organizing the campaigns. Mr. Hall is now 
working on tentative plans for drives to be held 
in Pennsylvania between November 15 and 
October 1, and in New Jersey between October 
1 and October 31. Other States where the 
campaign director will work soon are New 


“Save-a-Liie 


York. Massachusetts and Ontario, Canada. 


HE fellow who usually writes this column 
is away on his vacation so the fellow who 
usually writes it is writing it this week, too, 
because the insurance business is something you 
can never get away from no matter how 
anxious you are to forget it. 
* * * 
: deen first thing I did with my freedom and 
money was to buy seats for “The Little 
Show,” a revue current at the Music Box The- 
atre in New York. Very early in the per- 
formance a messenger brings in a letter to 
Fred Allen, featured comedian in the show. 
“No doubt,” he says, ripping open the envel- 
ope, “It’s a letter from President Coolidge—I’ve 
been a little dilatory about paying my insurance 
premiums of late.” 
*x* * x 
I N another scene in the same show, the cur- 
tain rises on a man lying in a lonely road 
with an automobile tire wrapped around his 
neck. What the audience supposes is the Good 
Samaritan comes along in the person of Mr. 
Allen, who inquires solicitously after the in- 
jured man’s condition. 
“My automobile struck a tree,’ 
“and I’m afraid I’ve broken my leg.” 
“Has the insurance man been here yet?” in- 
quired the kindly Mr. Allen. 
“No,” says the injured party. 
“Then move over,” says Mr. Allen, stretching 
out alongside of him. 
x oe * 


HAT is probably the funniest bit of 
clowning you can see on the New York 
stage this season occurs in this same “Little 
Show” when the self-possessed Clifton Webb is 
occupying a room on the eleventh floor of a 
hotel which catches fire. The comedy which en- 
sues is of the utterly ridiculous sort and quite 
impossible of second-hand description, but suf- 
fice it to say that Mr. Webb, after meticulously 
packing his clothes in the manner of a man go- 
ing to Europe next week, strikes up an acquaint- 
ance with one of the firemen who carries his 
violin with him because it affords him the only 
chance he gets to practice—the neighbors object 
to it so. The curtain descends on Mr. Webb 
sitting down to the fireman’s concert just as the 
flames begin to lick the window sill. 
* *k * 
: ieee Bureau of Standards have been investi- 
gating cigarettes as a fire hazard and have 
made the discovery that the average discarded 
cigarette butt is an inch and a half in length. 
It causes more fires than the freshly lighted 
cigarette which is usually discarded on the 
cement pavings in front of buildings. 
ok ce * 


he moans, 


ND just for the records, let it be known 
7 that the fellow who usually writes this col- 
umn paid (and paid plenty) for his theatre 
tickets before he knew he was going to give 
the show a puff in THe Specrartor. 
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Insurance Stocks 


OMPARED with the markets for 

railroad, utility and industrial stocks, 
which has been booming of late, the in- 
surance stock market has been very quiet 
during recent weeks. The research de- 
partment of Insuranshares Corporation 
has made some comparative figures which 
indicate that thirteen leading utility stocks 
are now selling at 32.3 times their 1928 
earnings, whereas fourteen leading in- 
surance stocks are selling at only 12.8 
times their 1928 earnings. Some of the 
semi-annual statements of insurance 
companies have shown remarkably good 
results for the first half of the current 
year, and have attracted the attention of 
certain brokerage houses which are in- 
forming their clients of the increased 
earnings of the first six months of this 
year which have produced material ad- 
vances in the surplus funds of particular 
companies. Under these circtimstances, 
there may soon be an increased demand 
for insurance stocks and a greater activ- 
ity in the market for them. 





Thirty Years of Life Insurance 
ie is estimated by the Association of 

Life Insurance Presidents that on 
July 26 the amount of life insurance 
reached and passed one hundred billion 
dollars outstanding. The tremendous 
prestige given to the life insurance busi- 
ness by this gigantic total should be util- 
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ized to the utmost by the life insurance 
agency organization. The impetus which 
it must give to the sale of new insurance, 
if properly handled, should enable the 
writings of the last six months to dwarf 
all previous records, for when those who 
are not insured, or underinsured, realize 
that their judgment is so greatly in the 
minority they will be impressed, and fa- 
vorably so, in spite of themselves. 

The agent of today should take advan- 
tage of the pre-eminent financial position 
of life insurance and reap the reward of 
eighty years hard and persistent effort. 
It is a psychological fact that everybody 
wants to be with the crowd. At the pres- 
ent time life insurance is more univer- 
sally sold in the United States than any 
other institution, and whereas agents in 
the past have had to fight for their gains, 
at the present time selling is compara- 
tively easy, and the agent’s chief work is 
that of adviser. In a table presented with 
this issue, “Thirty Years of Life Insur- 
ance,” the growth of twenty-six of the 
older companies may be visualized. On 
January 1, 1899, they had total assets of 
$1,345,630,216. During the intervening 
thirty years they received $17,310,774,- 
677. They have further received $5,878,- 
199,445 as interest on investments and 
other income, or a total of $23,188,974,- 
122. Against this they have paid policy- 
holders death claims, endowments, divi- 
dends, surrender values, etc., of $12,201,- 
732,506, or within $5,109,042,171 of the 
total amount collected in premiums. 
During the same time they have increased 
their assets $7,084,027,589, and had on 
January 1, 1929, total financial resources 
of $8,429,657,805. At the beginning of 
the thirty-year period the largest com- 
pany shown had assets of $277,517,325, 
while at the end of the period there were 
ten companies which had assets in excess 
of this amount. The tabulation, of 
course, does not include companies writ- 
ing industrial insurance. By adding the 
assets accumulated of $7,084,027,589 to 
total amount paid to policyholders of 
$12,201,732,506, the total amount of 
benefits paid to policyholders of $109,- 
285,760,095 will be reached, or $1,974,- 
985,418 more than was paid to the com- 
panies by them. For each $100 of pre- 
miums paid to the company by .policy- 
holders they have received or have held 
for them $111.40. 

What life insurance means in Ameri- 
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can business life may be indicated by a 
consideration of the fact that life insur- 
ance companies pay weekly to their pol- 
icyholders approximately thirty-three 
millions of dollars, of which thirteen 
million is death claims. During the past 
ten years over eleven billion has been dis- 
tributed to policyholders of the United 
States life insurance companies. At the 
same time assets have increased over nine 
billion of dollars. From this it will be 
seen that although the assets held by the 
companies are very large, they neverthe- 
less are not locked up indefinitely, but 
are distributed in less than a decade. 
The growth of business, which is on a 
consistently larger scale, may be seen 
from the accompanying table on Aggre- 
gates of Life Insurance Companies. 





TEN-YEAR GROWTH, 1919-1928 





Premium Total Paid 

Year Receipts Income Policyholders 
Ve $3,138,581,210 $4,085,615,745 $1,679,903,059 
}. Cae 2,860,092,339 3,671,285,974 1,498,125,504 
ee 2,612,209,090 3,318,698,584  1,375,495,493 
1925...... 2,383,912,857 3,017,800,322 1,246,169,15g 
i” 2,115,519,101 2,698127,003 1,202,804,382 
1923...... 1,899,750,912 2,427,327,961 1,088,333,350 
(ee 1,686,261,072 2,149,186,346 1,005,714,048 
Vee 1,537,280,119 1,951,417,924 839,967,405 
1920 .6,:2.0 1,384,938,970 1,764,212,582 744,649,245 
1959.2... 1,207,134,389  1,559,982,880 738,044,337 

10 years. $2,145,314,599 $2,761,029,004 $969,701.375 

Admitted Surplus 

Year Assets Funds 
Bae ie ones datdes $15,947,095,594 $1,659,806,263 
WRIA as knguciacsanaaes 14,381,430,767  1,502,327,884 
WU Gk inne Xeeddueet:s 12,924,656,748  1,345,849,388 
Py ee re eee ree re 11,537,614,609  1,233,933,020 
MO Rtccieeicsieacts4 10,499,040,297 1,144,972,790 
Waive edad carctues 9,454,620,793  1,027,400,641 
BR inccn knees sabeeere 8,652,318,490 956,704,941 
EGR Pracssqcaveadscedas 7,936,496,844 806,521,968 
Nii ncteeesecnees 7,319,997,019 743,026,692 
WORiia cae sene ssa dates 6,790,582,415 729,431,619 





Increase in 10 years.. $9,471,956,092 $942,110,557 


ORDINARY INSURANCE 
Amount Written Amount 


Year and Paid For in Force 
Weck cs ccdeevanse $15,227,705,642 $78,520,743,494 
puindsenadeudcecanes 13,660,001,885 71,006,021,682 
SR cadcavacccunsee 13,285,218,623 64,793,394,122 
WR asic i cx POP Pe cre 11,816,746,801 58,866,069,095 
Dikcicans <venecesnees 10,650,071,748 51,520,763,378 
Becdcdeccteteacee 9,320,890,348 46,696,277,874 
Ms xccccccedetsxss 7,506,249,499 . 41,404,191,102 
BR dit ceevcetctweanes 6,787,343,731 37,977,280,586 
je 8,489,970,668 35,091,538,279 
|. SRA et 7,010,111,469 29,273,114,689 





Increase in 10 years.. $11,239,990,423 $54,353,631,592 
t Includes group. 


INDUSTRIAL BUSINESS 





Amount Amount 
Year ‘Written in Force 
SOc ciccctadeanass $4,264,908,794 $16,685,581,197 
GEE scecccdeccceceves 4,165,216,744 15,080,738,190 
TOD ice c deedaarceees 4,028,226,167 14,164,536,712 
BUR beciaceneseeanene 3,656,252,664 12,823,680,595 
Dnt dsecunsbeaee~wes 2,908,150,386 11,235,670,314 
Bias cccwuges «asad 2,615,091,608 10,107,256,433 
» et 2,268,021,619 8,886,519,078 
QOD cei ccvcesivecsass 1,942,821,308  8,006,119,747 
NS oo cn cece emhan ee 1,615,474,136  7,189,852,248 
| Rees 1,304,738,561 6,607,011,903 
Increase in 10years.. $3,131,864,549 $10,982,383,165 
Editorial 
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Harry W. Barnard Named 
Sales Manager 


Well Known Executive of The 
Spectator Company Has Been 
25 Years in the Business 


Heads Reorganized Department 





Will Direct Activities of The Spec- 
tator Company’s Enlarged Nation- 
wide Field Force 

wilarry W. Barnard, 2nd vice-president of 
The Spectator Company, has been named sales 
manager of the company and will henceforth, 
from his headquarters in the New York city 
office of the company, supervise the activities of 
a nation-wide sales force now undergoing en- 
largement and reorganization, in respect to 
which announcements will be made from time 
to time. In thus recognizing Mr. Barnard’s 
ability, The Spectator Company feels that it is 
duly rewarding a man, who by his personal 
popularity, has accomplished much in the devel- 
opment of its business and thus performed an 
immeasurable service to the insurance world 
in so spreading its gospel throughout the coun- 
try. . 





Harry W. Barnard 


Mr. Barnard is this year completing a quar- 
ter of a century’s service with The Spectator 
Company, during which time his coast to coast 
travels have probably totaled more mileage than 
has been covered by any other man in insurance 
journalism. Starting as a salesman for the 
company in 1904, he was made assistant secre- 
tary in 1910 and in 1915 the directors of the 
company recognized his important contribution 
to the growth of THe Spectator by electing 
him 2nd vice-president and director. Mr. 
Barnard has been for years the highest paid 
man in the insurance journalistic field. 

He has literally grown up with the insurance 


Editorial 


business and is doubtless as well-known as any 
man in it. His friendships with the leading in- 
surance executives of today were founded back 
in the days when they were promising and ambi- 
tious young men just beginning to make them- 
selves known to the fraternity.. Mr. Barnard 
has watched many concerns grow from a 
handful of clerks and a few agency connections 
to a dominating position in the business. His 
counsel and advice has always been sought by 
and readily given to the progenitors of these 
young companies. r 

With the increased responsibilities of his new 
duties, Mr. Barnard will naturally be com- 
pelled to curtail his regular traveling activities. 
In his new capacity as sales manager, however, 


he will have an opportunity from time to time 
to call upon the home offices of every insurance 
company in the United States and Canada and 
in many instances renew long standing friend- 
ships which have been of necessity dormant for 
years because of the restricted territory in 
which he has been more recently operating. 

Mr. Barnard has always been a keen follower 
of, and an active participant in, sports. Tennis 
is his greatest enthusiasm and he plays regu- 
larly at the West Side Tennis Club. He is also 
a member of the Pomonok Country Club, Ivan- 
hoe Lodge, No. 610, F. & A. M., the Drug and 
Chemical Club, the Insurance Advertising Con- 
ference and the Insurance Federation of Amer- 
ica. He resides at Forest Hills, L. I. 

















Coasting 


That's what some men are doing in the 
matter of their life insurance protection. 


Despite frequent increases in in- 
come and consequent improve- 
ment in their standard of living, 
they are content to go along 
with the same protection they 
carried when the maintenance 
of the family was a struggle. 


They should see to it that their pro- 
tection KEEPS 
their INCOME, so that the 
family will not suffer if an 
emergency arises. 


The Prudential 


Insurance Company of America 
Epwarp D. Durrietp, President 
Home Office, Newark, New Jersey 


PACE with 
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Life Insurance Passes 


Hundred Billion 


Milestone of American Con- 
tracts in Force Reached Two 
Months Ahead of Earlier 
Forecasts 





Truly An Historic Event 





Extraordinary Amount of New Writ- 
ings Thus Far in 1929 Indicate 
That the Goal Was Reached 
on July 26 





New Yorx, August 20.—That the much- 
sought-for goal of $100,000,000,000 (one hun- 
dred billion dollars) of legal reserve life in- 
surance in force in American companies was 
achieved last month, probably on Friday, July 
26th, is revealed by a survey completed this 
afternoon by the Association of Life Insurance 
Presidents. When the twenty-second annual 
convention of that organization was held in 
New York in December last year, a preliminary 
survey was presented, predicting that the $100,- 
000,000,000 milestone would be reached early 
in the autumn of the present year. A hitherto 
unprecedented amount of new life insurance 
during the first seven months of 1929, however, 
has resulted in the $100,000,000,000 in force 
being reached two months earlier than was 
anticipated at the close of last year. 

Because of the public interest in this historic 
life insurance event, the Association of Life 
Insurance Presidents has been gathering special 
reports from companies for the last three 
months showing the amount of insurance in 
force. Ordinarily these computations are made 
only as of the end of the year. The monthly 
reports came from 44 companies representing 
85 per cent of the legal reserve life insurance 
business transacted by American companies. 
These reports show that on July 31st of this 
year the total insurance in force of these com- 
panies was $85,203,895,000, an increase of 5.2 
per cent over December 31, 1928. Allowing 
for a similar increase by the companies in the 
group not reporting—that is, in the other 15 
per cent of the business—the total increase in 
force for all companies as of July 31st ap- 
proximated $100,122,085,000. The average net 
addition to insurance in force for each week 
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day during July was $25,269,000. At this daily 
rate of increase in outstanding insurance the 
$100,000,000,000 mark, it is estimated by the 
Association, was passed on July 26th. 

“Probably no better testimony to the acceler- 
ated thrift of the American people can be 
found than in the remarkable multiplication 
of this life insurance protection in recent years,” 
said George T. Wight, manager of the Asso- 
ciation of Life Insurance Presidents, this 
afternoon, in giving out the details of that 
organization’s survey. “While it has taken 86 
vears of American life insurance to create 
this protection, by far the greater part of it 
has been built up in recent years. Thirteen 
years ago—in 1916—when American life in- 
surance was 73 years old, the total insurance 
in force amounted to $24,700,000. Thus it has 
more than quadrupled in less than 13 years. 
3ut the most striking fact disclosed by the 
survey is that while it took 78 years for life 
insurance in United States companies to reach, 
in 1922, the first $50,000,000,000, the second 
$50,00,000,000 has now been achieved in a little 
more than 6% years. This $100,000,000,000 life 
insurance in force is more than twice the out- 
standing life insurance of all other -ountries 
of the world combined, although the United 
States has only one-sixteenth of the world’s 
population. 

“Even as recently as 16 years ago it was not 
anticipated that the achievement of the $100,- 
000,000,000 milestone by United States com- 
panies would be attained much before 1940, 
for the annual net accretions to the insurance 
in force, after allowance for maturities on 
account of deaths and endowments and for 
termination by lapse, averaged in those days 
about $1,275,000,000. During the latter part of 
the World War this annual net increase was 
somewhat accelerated, reaching $2,500,000,000. 
It was not until after the conclusion of the 
War that the present trend of huge annual 
accretions was made when the net increase 
in 1919 leaped to $6,000,000,000. While there 
have been fluctuations, the net accretion since 
that time has averaged $6,590,000,000 an- 
nually and three times it has reached $8,000,- 
000,000 or thereabouts. 

“Of course, the big factor in this acceleration 
has been the increased amount of new business 
produced each year. In the 10 years from 
1909 to 1918 inclusive the amount of new 
business by all United States companies was 


(Continued on page 9) 





Life Insurance Policy Used 
to Carry on Another 


New Form Written With Ex- 
press Intention of Providing 
Coverage for Heir 


Was Single Premium Contract 








Charlotte, North Carolina, Agent Ex- 
plains His New and Unique 
Cover at Convention 





PHILADELPHIA, August 10.—Using the pro- 
ceeds of a life insurance policy to secure a new 
policy to carry out the intention for which 
the original policy was taken out, is something 
new. And yet George R. Singleton, manager 
of the Philadelphia Life branch office at 
Charlotte, N. C., has just placed a policy to 
do just that. 

Singleton, in describing the policy at a lun- 
cheon during the “traveling convention” of the 
Plicos, said that it was the first time in his 
career as a life underwriter that he had written 
a single premium policy. The premium 
amounted to slightly over $2,700. 

The policyholder, he said, was a widow. Her 
husband had left a life insurance policy, the 
proceeds of which were to be used in educating 
their daughter, who is now fourteen years of 
age. Seeking a safe six per cent investment, 
the widow decided to use the same investment 
as. her husband—life insurance. She therefore 
invested the money in a five-year educational 
endowment. When her daughter is seventeen, 
she will receive $1,000 and $1,000 a year there- 
after for the next three years. 

Singleton, who is a graduate of the United 
States Naval Academy, having been in the class 
of 1907, served twelve years in the United 
States Navy, being stationed on a destroyer 
during the World War. He was just recently 
made manager of the newly established Plico 
branch office at Charlotte, N. C. This office 
in reality is a home office in itself, handling 
the entire South and paying all claims, etc. 

He said that although the South is now 
undergoing a period of business depression 
due to the failure of a number of small banks, 
his agency is having the greatest year in its 
history. He attributes this mainly to a careful 
selection of prospects. 


Life Insurance 
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American Life Convention 
to Be in Cincinnati 


Chairman J ohn M M. Laird of The 
Program Committee Works 
Out Complete Plan 
Sessions for Special: Subjects 
“Four Years Experience with Life 
Insurance Without Medical 
Examinations,” a Feature 








The program for the twenty-fourth annual 
meeting of the American Life Convention, 
which will be held at Cincinnati, Ohio, on 
October 14 to 18, is being put into shape and 
the special program committee, of which John 
M. Laird, vice-president of the ‘Connecticut 
General Life Insurance of Hartford, Conn., 
is chairman, has worked out what is perhaps 
the best balanced insurance program ever pre- 
sented. at a similar gathering. 

A distinct departure from the former ar- 
rangement of the American Life Convention 
programs is that various sessions of the main 
convention will be devoted to subjects of 
especial interest to some one of the sections of 
the’ convention, such'as financial, home office 
management and agency section. In addition 
the various sections will hold their own special 
meetings at which they will elect officers and 
transact other business of interest. 

Complete details of the convention program 
have not yet been worked out but the names 
of some of the outstanding speakers who will 
address the meeting are now available. 


On’ the afternoon of Wednesday, October 
16th, Walter W. Head, president of the State 
Bank of Chicago, will speak on “This Modern 
Age.” Mr. Head ‘is one of the leading finan- 
cial‘ men ‘of ‘the West and for many years 
has ‘always been prominent ‘in the affairs of 
the Boy Scouts, the Young Men’s Christian 
Association and similar organizations. He has 
also served on the boards of various educational 
institutions. ‘He is a director for several large 
railroads. 


‘Franklin P. ‘Mead, vice-president of the 
Lincoln National Life Insurance Company, will 
speak the morning of October 18 on “Four 
Years’ Experience with Life Insurance Without 
Medical Examination.” 


At the same session of the convention, Col. 
C. B. Robbins, president of the Cedar Rapids, 
Ia., Life Insurance Company, and former 
Assistant Secretary of War, will be one of the 
speakers. — 

Dr. H. W. Dingman, vice-president of the 
Continental Assurance Company of Chicago, 
will speak October 18 on “Human Nature and 
Disability Insurance.” Dr. Dingman is an 
outstanding figure in life insurance and _ his 
paper will’ touch on many angles to the under- 
writing of disability coverage by life insurance 
companies that heretofore have been overlooked 
by some insurance men. He is recognized as 


Life Insurance 


an authority on the subject assigned him by 
the program committee. 

The first day of the convention will be de- 
voted to the registration of the delegates and 
other visitors at the convention headquarters, 
the Sinton hotel. In addition on that day the 
annual American Life Convention Golf Tour- 
nament will be staged. 

The legal section will hold its meeting on 
plished before 1940. 

The main convention will open the morning 
of October 16. There will be an address of 
welcome by Charles S. Younger, Superintendent 
of Insurance for Ohio. 

Clarence L. Ayres, president of the American 
Life Insurance Company of Detroit, president 
of the convention will deliver his annual ad- 


dress at this session also, while the farewell 
address of Claris Adams, the retiring secre- 
tary and general counsel of the convention will 
conclude the morning session on October 16. 

The afternoon session of the main conven- 
tion on the opening day will be given over to 
subjects of especial interést to the home office 
management section. - 

On the morning of October 17 the speakers 
and subjects will touch on agency section prob- 
lems and at the afternoon session financial sec- 
tion questions will be prominent. 

On the afternoon of October 18th the an- 
nual business session of the convention will be 
held, committee reports received and acted on 
and new officers elected. The annual dinner- 
dance will be given the evening of October 17th. 
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New York Life Directors 


The success of any Company is primarily a matter 
of management—that is, of MEN. Following 
is a list of Directors, New York Life Insur- 
ance Company, the most recently elected 
being Calvin Coolidge: 





LAWRENCE F. ABBOTT 
JOHN E. ANDRUS 
NATHANIEL F. AYER 
CORNELIUS N. BLISS 


THOMAS A. BUCKNER 


GEORGE B. CORTELYOU 
WALTER W. HEAD 


ALBA B. JOHNSON 
PERCY H. JOHNSTON... 


DARWIN P. KINGSLEY 
RICHARD I. MANNING... 
JOHN G. MILBURN 


FRANK PRESBREY 
JOHN J. PULLEYN..... 
FLEMING H. REVELL... 


'0., Chicago 
HIRAM R. STEELE 


RIDL£LY WATTS 
Commission 





Director Valentine & Co. 

Manufacturer 

Textiles 

Commission Dry Goods 

MORTIMER N. BUCKNER. ‘nine —— New York 
0. 


Vice-President 
. NICHOLAS MURRAY BUTLER. .Pres’t Columbia University 
CALVIN COOLIDGE. .Former President of the United States 
Pres’t Consolidated Gas Co. 

Pres't State Bank of Chicago 
Insurance Manager 

Retired, Philadelphia, Pa- 

-Pres’t Chemical Bank & Trust Co 
WILLARD V. KING. .Chair. Advisory Board, Irving Trust Co. 
President 

.Farmer, Columbia, So. Carolina 


Frank Presbrey Co., Advertising 
-Pres’t Emigrant Ind. Savings Bank 
.Fleming H. Revell Co., Publishe 


GEORGE M. REYNOLDS Chairman of Executive Committee 
Continental Illinois Bank & Trust 


Steele, DeFriese & Steele, Lawyers 
JESSE ISIDORE STRAUS. .President R. H. Macy & Co., Ine. 
Ridley Watts & Co., Dry Goods 








COMPANY 








NEW YORK LIFE INSURANCE 


MADISON SQUARE, NEW YORK, N. Y. 
DARWIN P. KINGSLEY, President 
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Guardian Life Holding 
Convention 


Biggest Meeting in History of 
the Organization Now 
in Progress 


Eastern Agencies Are Well 
Represented 


Special Trains from Chicago and 
Omaha Carry Combined Forces 
on to Colorado 


The Annual Convention of Fieldmen of the 
Guardian Life Insurance Company of America 
is being held in Estes Park, Colorado, on Au- 
gust 22, 23 and 24. 


A greater number of fieldmen than ever be- 
fore qualified for membership in the Guardian 
Leader Club during the Club Year ended July 
31 and a record attendance is expected at the 
three-day meeting. 


Home office officials attending the convention 
include President Carl Heye, Superintendent of 
Agencies James A. McLain, Assistant Medi- 
cal Director M. B. Bender, Assistant Superin- 
tendents of Agencies F. F. Weidenborner, Jr., 
and J. E. Lockwood, Agency Assistant R. W. 
Griswold, Publicity Manager J. C. Slattery and 
F. A. Bachur, secretary of the Leaders Club. 


Fifty men from the John C. McNamara 
agency followed Mr. Greeley’s advice and 
“Went West” and other metropolitan agencies 
were equally well represented. 


Two special trains carried the delegation from 
Chicago and another joined the party at Omaha. 
The program follows: 


Thursday Afternoon—August 22 


2:30 P. M.—Convention called to order by F. 
S. Doremus, New York, president Leaders 
Club; Address of Welcome, President Carl 
Heye; “The Old Club Year and the New,” Su- 
perintendent of Agencies James A. McLain. 


Thursday Night 


8:00 P. M.—Convention called to order by 
Superintendent of Agencies James A. McLain; 
“Remarks,” Assistant Superintendent of Agen- 
cies Frank F. Weidenborner, Jr.; “Insurance 
Trusts—in the Smaller Community,” William 
F. Steck, Jr., Williamsport; “Selling the Busi- 
ness and Professional Man,” Ernest B. Hough- 
ton, Rochester. 

Bull Dogs’ Initiation. 

Dancing. 


Friday Morning, August 23 

9:30 A. M.—Convention called to order by 
Superintendent of Agencies James A. McLain; 
“Life Insurance and You,” Assistant Superin- 
tendent of Agencies Joseph E. Lockwood; 
“Medical Department Notes,” Dr. M. B. 
Bender; “Program Insurance,” James A. 
Tyson, Philadelphia; Discussion of Program- 
ming, A. L. Beck, Buffalo; “Eight Years of It,” 
Russell K. Kriss, Cleveland; “How I Get In- 
terviews,” Ben Goldman, New York (L); 
“Thirty Payments,” M. N. Meyer, St. Paul; 
“The Future,” John C. McNamara, Jr., New 
York (McN). 


Life Insurance 


Friday Afternoon 
Executive Committee Meeting 


2:30 P. M.—Swimming party; convention 
photo at swimming pool. . 
7:30 P. M.—Banquet; dancing. 


Saturday Morning, August 24 

9:30 A. M.—Convention called to order by 
Superintendent of Agencies James A. McLain; 
“The Use of Guardian Literature,” Agency As- 
sistant Richard W. Griswold; “C. C. & 8-A- 
Month,” A. B. Siegel, New York (McN); 
“The Association and You,” A. E. Myers, Kan- 
sas City; “Creating Good Will,” Charles Min- 
arik, New York (McN); “Insure Your Son,” 
J. T. Trefrey, Boston; “Why the Guardian— 
Buffalo Edition,” James A. Whitmore, Buffalo; 
“Your Business and Mine,” Ralph A. Trubey, 
Fargo. 


Friendly Conference Plans Program 
for Year 

Is an association of general agents and man- 
agers discussing managerial problems worth- 
while? Does it prove beneficial to the manager? 
Does it point the way toward the solution of his 
problems ? 

During the past year the Friendly Conference 
of general agents, managers and superintendents 
of the Philadelphia Association of Life Under- 
writers—which recently changed its name to 
the Managers’ Committee—through a speakers 
program of leading figures in the business, 
endeavored to aid managers in solving those 
ever-present problems of agency building. 

But did it do what it sought to accomplish? 
And what were the answers to the questions 
asked in the first paragraph? It was to ascer- 
tain just that the writer evolved the following 
questionnaire, which the Friendly Conference 
adopted for its own in mapping out next year’s 
program and which it sent to its sixty-nine 
members : 

1. What do you think of the Friendly Con- 
ference? 

2. Do you think it should be run differently? 
If so, in what way and why? 

3. Has the Friendly Conference helped you 
in any way? 

4. Have you gotten any ideas during the 
year that you have been able to use to advantage 
in your agency and to increase your business? 
If so, what were they? 

5. Do you believe that the Friendly Con- 
ference idea is good and of benefit to the 
business ? 

6. Are there any other thoughts on this sub- 
ject which you would like to express? 

All of the replies declared that the Friendly 
Conference was a good idea and of benefit to 
the business. All but one stated that they had 
secured ideas from the meetings and had been 
helped by the conference. Most of the man- 
agers confined their replies to simply stating 
that they had secured several ideas. Several 
however, enumerated the helpful ideas they had 
obtained 

They were: On the subject of agency meet- 
ings, etc.; en organization building from Hugh 
Hart; mailing campaign; proposal approach; 
ideas on agency development. 
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Hundred Billion Reached 


(Continued from page 7) 


$35,725,000,000, a: yearly. average of $3,572,- 
500,000. .In the next 10 years from 1919 to 
1928 inclusive the total new business written 
was $129,875,000,000 or a yearly average of 
$12,987,500,000. In other words, during ‘ the 
last 10 years three and one-half times as much 
new business has been produced as during the 
prior decade. 


“Perhaps a clearer picture of the acceleration 
in new business is presented by pointing out that 
in 1909 the amount of new business produced 
was $2,449,000,000, while in 1928 it was $18,- 
618,000,000. Thus we see seven and one-half 
times as much, life. insurance being purchased 
annually from American life insurance com- 
panies as was the case 19 years ago. 


“The economic and social ramifications of 
this $100,000,000,000 of life insurance in force 
are of great importance inthe daily lives of 
our citizens,” continued Mr. Wight. “Guaran- 
teeing economic independence ‘to millions of in- 
dividuals and temporary financial relief to many 
more millions, contracts binding the aggregate 
payment of this amount are now in the hands 
of more than 65,000,000 policyholders. These 
policyholders are: representative of every: walk 
of life, from the industrial wage earner to the 
corporation pesident, The accumulation of this 
vast amount. of protection, financed chiefly from 
current earnings—often at great sacrifice—is. 
concrete evidence of the thrift and foresight 
of our populace. The use of life insurance 
materially, contributes:to the welfare and peace 
of mind of our citizens. It develops self-re- 
liance and character. It. avoids. larger. state 
and private aid to. dependents. It provides 
education for orphans, and economic reassurance 
for widows. - The acceptance of life insurance 
by so many American as a means towards 
these ends has largely resulted from the un- 
tiring efforts of the many thousands of life , 
insurance ,agents—the ambassadors of the in- 
stitution. 

“Despite this. reassuring picture of economic 
security, when the situation is reviewed from 
another angle one does not get quite as great 
a thrill from the $100,000,000,000 insurance in 
force; that is,.when we.compare it with the 
national earned income... While there have been 
no recent definite official figures as to such, 
income, economists generally agree that it is 
now close to $100,000,000,000 annually. So 
those purchasing life insurance have not on the 
average indemnified their families against death 
for much more than one year’s earned income. . 

“When we realize the present prosperity of © 
our country, the greatly increased and increas- 
ing eaning power of our people, our expanding 
population, our national trend towards thrift 
and prudent foresight, and when we review 
the past accomplishments in life insurance pro- 
tection, especially the accelerations of recent 
years, it seems reasonable to expect that the | 
second $100,000,000,000 of net outstanding life 
insurance protection will have been accom- 
plished before 1940. 
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MISSOURI 
STATE 























The Progressive Company i 





| HE continued rapid growth and 

expansion of the Missouri State 
Life has back of it the Progressive 
ideas and careful planning of seasoned 
executives plus the active and hearty 
co-operation of a happy, hard-hitting 
field force. (Power to drive straight 
ahead on production is due to careful 
selection of agents, close co-operation 
with those selected and high aggres- 
siveness on the part of the men in the 
field. The Company is rapidly near- 
ing the “Billion and a Quarter” mark 
in amount of insurance in force. 


HiLLSMAN TAYLOR, PresIDENT 
St. Louis, Missouri 
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Admitted Assets Over 
$131,000,000.00 


Insurance in Force Over 


$1,200,000,000.00 
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American National Insurance 
Company 





Twenty-Fourth Semi-Annual State- 
ment Records Continued 
Growth 

The American National Insurance Company, 
of Galveston, Texas, may well present with 
pride its 24th semi-annual financial statement 
for the period ending June 30, 1929. This 
statement shows total assets of $35,680,865, or 
an increase during the first half of 1929 of 
$2,295,946. Included in the assets shown are 
mortgage loans amounting to $16,265,516; bonds 
and stocks, $10,016,522; policy loans of 
$3,312,486; real estate, $1,796,682; collateral 
loans, $1,100,00, and other assets of $3,189,707. 
The liabilities, including $30,305,016 of net re- 
serve on the American experience table with 
3 and 3% per cent interest amounted to $31,- 
080,133. The surplus to poicyholders aggre- 
gated, including capital stock of $2,000,000, 
$4,600,733. This is an increase of about 
$400,000 during six months. Insurance in force 
as of June 30, 1929, amounted to $568,557,042, 
and represented an increase during six months 
of $21,913,254. The American National began 
business in 1905. Its liberal and ° equitable 
treatment of policyholders has enabled it to 
make rapid progress and assume a_ leading 
position in the field of life insurance. It writes 
industrial and group as well as ordinary life 
insurance, and in addition has an accident and 
health department which has been successful. 
Its average monthly income exceeds $1,350,000, 
whie since organization it has paid to policy- 
holders $32,694,107. The company owns its 
own home office building in Galveston, Texas, 
and operates in twenty-five States as well as 
Cuba and the Hawaiian Islands. The officers 
include: W. L. Moody, Jr., president; Shearn 
Moody, W. L. Moody, F. B. Markle and T. 
L. Cross, vice-presidents; J. B. Mills, asst. vice- 
president; W. J. Shaw, secretary; W. L. Cass, 
O. M. Curb, S: H. Scott and H. O: Sharke, 
asst. secretaries; James K. Marrs, Jr., treasurer ; 
H. W. Benjamin, asst. treasurer ; Will H. Ford, 
manager ordinary agencies; W. S. McLeod, 
secretary board of control; R. A. Browne, 
manager group dept.; F. E. Fischer, supervisor 
renewal and conv. department; N. E. Gorton, 
actuary; W. J. Hampton, manager underwriting 
dept.; J. R. Sayre, claim adjuster; Dr. W. T. 
Willis, medical director; S. E. Bowen, manager 
health and accident dept.; G. W. Whitten, man- 
ager commercial accident department; Frank S. 
Anderson, general counsel, and J. L. Darrouzet, 
asst. general counsel. 


Bulletin Board Posters 

The Lincoln National Life Insurance Com- 
pany has published an attractive large bulletin 
board poster in two colors, calling attention to 
the Salary Savings System with which the 
Company has been so successful during the 
past year. It is planned for use in organiza- 
tions, which have installed the system, to aid 
in the publicity during the installation campaign. 
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New York Life Managers’ 
School 





Association Announces Plans for Ed- 
ucational Course for October— 
Committees Are Named 

Julian S. Myrick, president of the associa- 
tion, announces the appointment of the follow- 
ing committee to arrange for a Life Managers’ 


School, to be given under the auspices of the - 


Life Managers’ Association, by the Life Insur- 
ance Sales Research Bureau, under direction of 
John Marshall Holcombe, Jr.: 

E. G. McWilliam, chairman; Joseph D. 
Bookstaver, James P. Graham, George A. Ked- 
erich, Theodore Riehle, Jr., Harold Taylor and 
Horace Wilson. 

The school will cover such subjects as the 
securing, training and supervision of agents, 
conservation, business management and planned 
agency building. 

The school will be held for four days on 
October 14, 15, 16 and 17. The time and place 
to be announced later. The fee for each stu- 
dent will be $40.00. 


The course will be open only to members 
of the association, their assistants and super- 
visors. The committee is not only desirous of 
having the members of the association attend 
this very constructive course, but they also feel 
that it will afford a great opportunity for the 
assistants and supervisors to gain additional 
knowledge that will be of great value both to 
their agencies and to themselves. 

Many of the managers in New York City at- 
tended a similar course given two years ago by 
the Bureau, but since then the course has been 
entirely revamped and much improved, and the 
association feels that in offering this school it 
is making a distinct contribution towards the 
improvement of the handling of the business in 
this locality, and it expects the members to give 
the course their hearty support. 


The committee also emphasizes again that the 
school will only be open to members of the 
association, their assistants and supervisors, and 
this is due to the fact that the number of en- 
rollments will be limited in order to prevent 
the class from becoming unwieldy because of 
size. Detailed announcement and enrollment 
blanks will be ready in the near future. 


Takes Additional Group 

The Liberty Baking Corporation, through 
Ivan B. Nordham, Chairman of the Board, has 
arranged with the John Hancock Mutual Life 
Insurance Company of Boston, for additional 
group insurance on the employees of this organ- 
ization in the twenty-two plants of the com- 
pany located in as many of the principal cities 
of the United States. 

The original issue of insurance to the em- 
ployees was received with such a high percent- 
age of employees that it encouraged the Lib- 
erty Baking Corporation to arrange for the 
additional insurance, to take effect immedi- 
ately. 
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Policies May Be Reformed in 
Equity, Court Rules 





Important Decision Is Handed Down 
in Kentucky on Insurance 
in Last Term 

FRANKForT, Ky., August 20.—One of the 
most important decisions that has been handed 
down by the Court of Appeals of Kentucky 
regarding insurance during the last term is 
that policies of insurance may, when warranted 
by the evidence, be reformed in equity on the 
ground of mutual mistake, and mistake, in order 
to justify reformation of an executed contrac 
must be clearly established b it 
where the evidei.ce is satis 
ing that. mutual mistake | 
will interpose to grant ref 
vent injustice. The evidert 
form a fire insurance policy 
mutual mistake so as to eliming 
clause is held sufficient to justify 4 
The suit was filed against the comp 
John H. Evans of Marion county w 
that he told the agent that he would no 
the insurance unless the company would aq 
it upon a vacant building and that he did 
intend to live in the house or to rent it a 
that he would not insure it on any conditions: 
The fact that insured retained the policy con- 
taining the vacancy clause without discovering 
the error did not prevent him from obtaining 
relief on the ground of mistake in its terms. 
The amount involved was $1,000, which Evans 
sued for when the property burned and the 
company refused to on account of the 
vacancy clause. 


pay 


American Institute of Actuaries 
to Meet Oct. 9 

The Fall Meting of the Institute will be 
held at the Royal York Hotel, Toronto, Ont., 
Canada, October 9-11, 1929. The meeting will 
be held jointly with the Actuarial Society of 
America. An announcement of the program 
will be made about the énd of September. 
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UNQUESTIONABLY 


We have the finest disability contracts 
available today. A full line of non- 
cancellable, non-medical and other at- 
tractive policies. 

Some good territories may be had in 

Michigan, Pennsylvania, Indiana, II- 

linois, Missouri and California. 
Inquiries invited from underwriters 
who know the best. Liberal contracts 
to producers. 


INCOME GUARANTY COMPANY 


Income Building 
SOUTH BEND, INDIANA 


Stock Company, Authorized Capital, $1,000,000 
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“Mrs. Jenks shops at some of the most exclusive stores in town. 
How can she afford it?” 

“Easily, my dear. Don’t you know Joe Jenks is seiling Perfect 
Protection for Reliance Life?” 


























THE 


Alamac 


Broadway at 7Ist Street, N. Y. 


Endicott 5000 


A pleasant, modern, home away from home. 
Accessible to every point in the metropolitan area 
by express subway at our door. 


Finest Food and Cuisine 
All Rooms with Tub and Shower 
$3.50 Single—$5.00 Double, Up 


Wire Collect for Reservation 


Direction 


JULIUS KELLER 


Of Famous Canoe Place Inn 































































A YEAR OF 
SIGNIFICANT PROGRESS 


Proportion of Term 
Insurance Written 


Reduced from 
ZO" to 6* 
in 1928 


HOME LIFE INSURANCE COMPANY 
OF NEW YORK 


ETHELBERT IDE LOW, 
President 


JAMES A. FULTON, 
Agency Vice President 


























F ull Home Office Cooperation 


Makes for Agency Success 


HE ability of the home office of the United 
States Fidelity and Guaranty Company to 
understand and fully appreciate the efforts of 
its agents throughout the United States and 
Canada and its willingness to cooperate at all 
times has resulted in a remarkable yet natural 
growth in which the agent materially benefits. 


This cooperation, as much as any other single fac- 
tor, has enabled the United States Fidelity and Guar- 
anty Company to take its place as the largest casualty 
and surety company in America. 


UNITED STATES FIDELITY 
AND GUARANTY 
COMPANY 


Home Office: BALTIMORE, MARYLAND 
ESSENTIALLY AN AGENCY COMPANY 
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Large Gains for July 


Seventeen Per Cent More In- 


surance Sold Than During 
Corresponding Period 
Last Year 


Industrial Insurance Leads 





Group Contracts Heavy But 
Erratic—Ordinary Consistent in 
Growth 





New York, August 19.—New life insurance 
production during July of this year was 17.8 
per cent more than during July of last year. 
Such writings during the first seven months 
were 6.5 per cent greater this year than in 1928. 
These facts are shown by a compilation for- 
warded today by the Association of Life In- 
surance Presidents to the United States De- 
partment of Commerce for official use. The 
report combines the records of new life insur- 
ance production—exclusive of revivals, increases 
and dividend additions—of forty-four member 
companies having 82 per cent of the total 
life insurance in all United States legal reserve 
companies. 

For July, new ordinary insurance amounted 
to $722,451,000 against $660,062,000 in 1928—a 
gain of 9.5 per cent. New industrial insurance 
amounted to $223,680,000 against $194,642,000 
in 1928—an increase of 14.9 per cent. New 
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rights. 


such an agency. 





Scranton - Pittsburgh, Pa 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
Address 


Exclusive, care of THE SPECTA 
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group insurance was $147,658,000 against $74,- 
196,000 last year—a gain of 99.0 per cent. The 
aggregate of all classes for July of 1929 was 
$1,093,789,000 against $928,900,000 for July of 
1928—a gain of 17.8 per cent. 

For the first seven months of this year, new 
ordinary insurance amounted to $5,241,792,000 
against $4,901,065,000 during the corresponding 
period of last year—a gain of 7.0 per cent. New 
industrial insurance was $1,734,227,000 against 
$1,617,685,000—a gain of 7.2 per cent. New 
group insurance was $658,369,000 against $651,- 
441,000—a gain of 1.1 per cent. The total of all 
classes written during the first seven months of 
1929 was $7,634,388,000 against $7,170,191,000 
during the same period of 1928—an increase 
of 6.5 per cent. 

The new paid-for insurance during each of 
the first seven months of 1927, 1928 and 1929, 
with comparative percentages, are shown in the 
following table: 


Mississippi Life Insurance 


Jackson, Miss., August 17.—Life insurance 
will play a prominent part in Mississippi finan- 
cial circles according to present indications. 
The Lamar Life, Mississippi's oldest life in- 
surance company, which was organized in 1906, 
and has had a steady growth reports 30 per 
cent more business paid for during the first 
six months of 1929 than during the corres- 
ponding period last year. 

The Stonewall Life, of Vicksburg, which was 
launched early in the present year is getting 
under way, and enjoying a steady production. 

Two new companies are in process of or- 
ganization in Jackson—The Standard Life of 
Jackson, and the Life and Casualty Company. 

In Meridian, the Southern Central Life has 
been anthorized to sell stock, and expects to 
be able to begin writing insurance within the 
next few months. 


NEW PAID-FOR LIFE INSURANCE--EXCLUSIVE OF REVIVALS, INCREASES AND DIVIDEND ADDITIONS 
—44 UNITED STATES COMPANIES 


(These companies have 82 per cent of the total business outstanding in all United States legal reserve companies) 























1928 1929 
over over 
Month 1927 1928 1929 1927 1928 
ORDINARY INSURANCE 
gO Bene bidet cate hee aes eda $579,026,000 $580,462,000 $659,843,000 2% 13.7% 
NNR 52 re ocd wre i aseie te bad Sa Aka ctor A 626,568,000 655,406,000 683,542,000 4.6 4.3 
1 STE rE eee re, heen 749,543,000 781,122,000 830,244,00 4.2 60.3 
PIG 8. Soe s RaCK 738,141,000 710,435,000 793,786,000 —3.8 11.7 
MRM a. a c25. ace iw Sx eed hs oes Ss ARS Oa 704,807,000 757,879,000 801,698,000 7.5 5.8 
SM Sik Ske Boers Gh Oa kee oe 702,860,000 755,699,000 750,228,000 7.5 —.7 
EE oda a ns Renae tee DO eRe ax eeaes 627,787,000 660,062,000 722,451,000 5.1 9.5 
$4,728,732,000 . $4,901,065,000 $5,241,792,000 3.6 7.0 
INDUSTRIAL INSURANCE 
OMIM ass core ace aces pie ei daa dite areas $185,292,000 $236,303,000 $265,998,000 27.5% 12.6% 
Ogee Ses Bevis Seow acre rao ee ee 207,217,000 221,949,000 230,779,000 7.1 4.0 
NAGNGe d clon Seep che aod we Capers nthe 241,701,000 273,551,000 274,824,000 13.2 5 
PRN Sect aha Sg, cha Beas isi Moret Aad eh ROO 227,279,000 259,962,000 256,279,000 144.4 —1.4 
Pao toe aistaleie xd io Meaetaies env abe 241,662,000 216,396,000 240,501,000 —10.5 11.1 
MINS arax diecast > trl ste vinnie Hee a eres 221,780,000 214,882,000 242,166,000 —3.1 12.7 
I iow Sa are. aise atin ale a Oe ees 200,835,000 194,642,000 223,680,000 —3.1 14.9 
$1,525,766,000  $1,617,685,000 $1,734,227,000 6.0 7.2 
Group INSURANCE 
CE PC OR CPOE Ee CE ONT $94,445,000 $46,841,000 $98,637,000 —50.4% 110.6% 
ROMMENES S 5 crciascie-s-9 ooo Sees ie nae wars 46,119,000 91,505,000 58,607,000 98.4 —36.0 
MURR ose afiz!s aia 2s; 3 SAY te INS eee chara aa ie 103,057,000 57,986,000 64,813,000 —43.7 11.8 
) i RT eee ee igiatais owigsene aia 46,960,000 62,007,000 72,238,000 32.0 16.5 
1 OT Se eer se er eee Careers 45,683,000 205,195,000 109,827,000 349.2 —46.5 
TORE aig at. a hte 25. ane ats eee Ic ae 67,817,000 113,711,000 106,589,000 67.7 —6.3 
INMUEE Johic liusieda res aoa wre 54,229,000 74,196,000 147,658,000 36.8 99.0 
$458,310,000 $651,441,000 $658,369,000 42.1 1.1 
Tora INSURANCE 
De RES OEE ee One Fe Se $858,763,000 $863,606,000  $1,024,478,000 6% 18.6% 
CE AIOE Cee ae 879,904,000 968,860,000 972,928,000 10.1 a. 
IRIN sos He Males Silence ae, ro Rae oe aacoets 1,094,301,000 1,112,659,000 1,169,881,000 1.7 5.1 
pT EPO ene eee a Ce 1,012,380,000 1,032,404,000 1,122,303,000 2.0 8.7 
We oo Pera ¥at pe ess 992,152,000 1,179,470,000 1,152,026,000 18.9. —2.3 
NINE Ss era tie oc careless ama er cigar anes 992,457,000 1,084,292,000 1,098,983,000 9.3 1.4 
NOR os thas acken a3 no oda Te ees ae 882,851,000 928,900,000 1,093,789,000 5.2 17.8 
$6,712.808 000 $7.170.191,009  — £7,634.388,090 6.8 6.5.. 
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Celebrate 25th Anniversary 





W.W. Jaeger Signally Honored by 
Officials and Employees of 
Bankers Life Insurance 
Company 


Officers, home office employees and the sales 
organization of the Bankers Life Company 
joined in commemorating the twenty-fifth an- 
niversary of W. W. Jaeger’s affiliation with 
the company at Des Moines recently. Mr. 
Jaeger, vice-president and director of agencies, 
was the guest of honor at a dinner at Wakonda 
Club tendered by President Gerard S. Nollen 
and other officers of the company. 

Mr. Nollen, on behalf of the officers, pre- 
sented to Mr. Jaeger a leather golf bag and 
set of matched golf clubs and announced to him 
that the sales organization of the Bankers Life 
had produced and submitted to the home office 
a total of $2,020,905 in new paid-for life insur- 
ance applications in honor of his twenty-fith an- 
niversary with the company. The campaign 
was carried on throughout the company’s field 
organization without Mr. Jaeger’s knowledge, 
and the production in his honor was a complete 
surprise. 


PuHILapELpHtIaA, August 19.—Harry E. Keefrider, 
one of the leading agents of the Harper agency of the 
Aetna Life in Philadelphia, who lost his sight in the 
world war, is a candidate for township commissioner 
of Upper Darby township-on the slate of the Repub- 
lican League. Ex-service men have formed a non- 
partisan committee to push Keefrider’s candidacy. 









Reliancé Life Executives at Asheville Convention 








High executives from the home office of the Reliance Life Insurance Company of Pitts- 
burgh on the veranda of Grove Park Inn, Asheville, N. C., where they attended a vacation- 
convention of qualifying agents from ten southeastern states late in July. From left to 
right they are: Vice-President L. P. Gregory, Vice-President E. G. McCormack, Vice- 
President H. G. Scott, Auditor Charles H. Richardson, Superintendent of Agencies W. L. 
Wilhoite, Assistant Treasurer W. J. Snodgrass, General Agent R. A. Hilliard of Asheville, 
local host; Saul Alexander of Pittsburgh, a million dollar a year producer; and Carroll 
T. Scott, of Richmond, Supervisor of the Virginia Department, which won the contest 
to choose the convention site 























Companies to avail itself of the services of the Life 

Extension Institute, whose vital work in prolonging 
life through the periodical health-check-up has be- 
come universally appreciated by the insuring public, 
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Insurance Company | Wl past. 


INDIANAPOLIS 


Old Line Legal Reserve 








Established 1899 











The Guardian was one of the earliest among Life 


as well as by the Life Insurance profession. 








This valuable Health Service is available free to 
all Guardian policyholders, regardess of size of 
policy. It is felt to represent by no means an unim- 
| portant factor in the consistently low mortality ex- 
perience enjoyed by The Guardian for many years 


Send for Publication 289, outlining this and other 
features of The Guardian’s Service Program—of use 
to the Policyholder while living—to the Beneficiary 
thereafter. . | 
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THE GUARDIAN LIFE INSURANCE 
COMPANY of AMERICA 





HERBERT M. WOOLLEN “The Company that Guards and Serves” 


PRESIDENT 








| 50 UNION SQUARE NEW YORK CITY 
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Three Good Habits 


Unselfishness, Promptness and Friendship Are to Be Cultivated 
If the Industrial Agents Is to Attain the 


Success That Is Rightly His 


By Wit1Am C. Morton, Agent, National Life and Accident Company 


HERE are many habits that debit men 

{ should acquire, but it is a fact which 

can not be disputed that these three are 

abgglutely -indispensible to a man who wishes to 

nafs a “go” of the business of industrial in- 

surance. The first habit that I believe an 
agent should acquire is that of 


Unselfishness 

If there is any business in the world where 
unselfishness is a virtue and where it is abso- 
lutely essential to success, it is in the industrial 
insurance business. No man can be truly rich 
who is selfish. He may accumulate money but 
the mere possession of money does not spell 
wealth by any means. Money is like a spring 
of water in the mountains. It holds the wealth 
of the valley in its bosom, but it must first ex- 
pend itself. When it makes its way down the 
mountains, it makes the meadows green and glad 
with its wealth. The most beautiful of flowers 
spring up along its banks and bathe their faces 
in its sparkling surface. But once let it be- 
come obstructed, and the beautiful stream and 
its valleys dry up, the flowers and the grass 
and all the vegetation will wither and die. The 
water will then lose its sparkle, and what was 
once the joy and the very life of the valley, 
now begins to reek with poison and smell with 
vermin. The beautiful fountain has become a 
stagnant swamp. Deer and wild life no longer 
come to its cooling atmosphere to quench their 
thirst—the blessing literally becomes a curse. 
Just so it is with the unselfish debit man who 
only sees a little money in all his transactions, 
as long as unselfishness flows from his life, 
he is a blessing, but let him once get imbued 
solely with selfishness, and he becomes a curse 
instead of a blessing to the business. President 
C. A. Craig of the National Life and Accident 
for which company I work, recently made this 
statement in a letter to the Field Force, and I 
am taking the liberty of quoting from his mes- 
sage. This is what he says: “No man can 
achieve permanent or unsatisfactory success in 
our business who énters it or remains in it 
for no other purpose than to make money out 
of it. This definite conclusion has been reached 
after observing for more than a quarter of a 
century the successes and failures the business 
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produces as their records pass in review and 
carefully studying as best we can with the in- 
formation before us the individual attitude to- 
ward the business of those men who succeed 
or fail.” 

It will be agreed by every one that the pos- 
session of money means a lot to every person 
regardless of the business in which he may be 
engaged, but the though we should get in mind 
is to put service above self, because the man 
who serves the Company he represents and gives 
his policyholders a square deal will not starve 
and a promotion will eventually be his. Per- 
sonally, I had rather fail to make any headway 
in any kind of business in the world, so far as 
the honors of men are concerned and still main- 
tain my integrity. It takes more than the ac- 
cumulation of wealth to produce happiness, and 
the unselfish debit man who seeks to think of 
others above himself, who wishes to be a liv- 
ing example of right living, who is determined 
to give his policyholders, his company, his 
manager, his superintendent, his staff, and his 
family a square deal. The man who is imbued 
with a spirit of that kind can not be kept down. 
He may meet with occasional and temporary re- 
verses, but he will rise again. 


Cultivate the Habit 

Get the idea and practice the art of being 
unselfish. You may inquire: Where shall I 
begin? And we may say, like all other things, 
that unselfishness also begins at home. Culti- 
vate the idea of being unselfish with your wife 
and children and you will find it much easier 
to be unselfish with the world. The man who 
can not think of the comfort of his wife and 
children has no place in the insurance business. 
3ut it must be carried further than that; he 
must also think of the comfort and happiness 
of other wives and children and this is where 
his unselfishness will play a great part in his 
life. No one, unless he has a heart of stone, 
can look at widows and orphans without a de- 
gree of compassion, and I try to make it a rule 
to think that every time I talk to a lady about 
insurance on her children or some member of 
the family that I am talking to a woman, who 
may some time be a widow, with children to 
support. And when I try to picture to her 


just what the policies I am trying to place in 
her home may mean at some future and un- 
known time, I confess that it gives me a sense 
of self respect that nothing else can. I believe 
it is unselfishness. The very nature of industrial 
insurance implies unselfishness in itself. It was 
designed to take the place of people who have 
passed out of the picture, and who, otherwise, 
would have been deprived of the blessings of 
life insurance, and would not have been able 
to get it in any other way. That this is true, 
the longer I carry a debit, the more I believe it. 
To the man, who is just entering the business, 
I know I can not be wrong when I say: CUL- 
TIVATE THE HABIT OF BEING UN- 
SELFISH. THE SECOND GOOD HABIT 
IS 
Promptness 

No agent can long succeed who is not prompt 
with his policyholders, his company, his: credit- 
ors, his Bank, his Church, his fraternal affilia- 
tions, and with his business in general, 
Promptness is the order of the day, and there 
is no business in the world where this is truer 
than in the insurance business. There are lots 
of people who will pay you if they know just 
when to expect you, but if you are not there 
when they have a right to expect you, they will 
spend the money with some one else, with the 
result that the Agent will have to wait. I have 
always made it a rule to come when my policy- 
holders said they would have the money and 
then I leave them without excuse. Of course, 
I try to have them pay me on my regular col- 
lection days but if that is not when they get 
paid and is not a time when they have the 
money, I determine that no one om my debit 
will lapse a policy because of not having the 
money on the regular collection day. Then, 
when I do collect, I try my best to have it paid 
up to my collection day nearest their pay day. 
Some times you can find a person, who has 
been “spoiled” by another agent, and it has 
been my experience that they can be properly 
educated to the point of paying like the rest 
of my policyholders. But I must show them 
that I am a man of promptness, or they will not 
continue to pay me, but when I am at their 
house right on the “dot,” they will learn to re- 
spect me, and will be prepared for my comting. 
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The greatest men of all time have been men 
who were prompt in, whatever occupation life 
found them., You ¢an;not find 4 su¢cessful man 
in any calling who is not prompt, and who 
does not religiously follow his profession. This 
is because he believes in it with all\his heart. 
It is his greatest pleasure, and nothing gives 
him more pleasure than “being on the job.” 
Just as every great man has been unselfish, 
just so has he been prompt in dealing with his 
clients. A lawyer would never make much 
headway in the world if he were habitually in 
‘the practice or habit of being late for his en- 
gagements. It has been my observation that the 
successful men of all callings are: very prompt 
in the discharge of their duties and obligations. 
It is absolutely essential to their success. A 
school teacher who was always late for his 
classes would finally have no classes to meet. 
The Doctor who was habitually late seeing his 
patients, would wind up his practice by facing 
a''suit for malpractice. The Dentist, who was 
always late opening his office, would soon find 
himself without patients to meet. The preacher 
who formed the habit of being ‘late for his ap- 
pointments would sooner or later have no ap- 
pointments to meet. The railroad man who was 
always’ ‘late would miss his train and his job 
would be taken by some one who knew the 
meaning of promptness. And so on down 
through every occtipation. Why might it not 
be’ just as true of the insurance man? The 
debit man who is late in getting to his office, 
who always waits until Monday morning at 9 
o'clock to make out his route card, and who 
goes out on his debit half asleep, will have a 
very poor percentage of collections, and if he 
writes anything it will be nothing more than 
an accident. And that reminds me of this 
fact: PROMPTNESS CREATES CONFI- 
DENCE. Cultivate it. Practice it. - It will 
make any man a better man. In business being 
prompt with creditors will strengthen a man’s 
credit. In religion it will make him devout. 
THE THIRD HABIT IS THAT OF 


Friendship 

Friendship, it has been truthfully said, blooms 
on the cold hills of the North and the rich val- 
leys of the South. It is ‘one thing that knows 
no racial bounds, and is not affected by any 
sort of climatic conditions. It may always be 
found. where bright rays fall from a warm 
heart and the dews froma kind soul. But real 
friends are true in storm as well as in calm, in 
the dark of the night of adversity as well as in 
the merning of joy and wealth and prosperity. 
In a, chapter on friendship, Geikie says that 
Athenodorus, who, after. dividing ‘his estate 
with his brother, Xenon, divided it again when 
Xenon had spent his own share—Luculus, who 
would not accept the Consulship till the younger 
brother had enjoyed it for a year—Pollux, who 
divided his immortality with Castor—Damon 
and Pythias, the philosopher, of whom Pythias 
was so willing to die for his friend—are indeed 
sweet echoes of human love, sent down from 
generation to generation out of Pagan antiquity. 
Scripture adds its own list in the story:of David 
and Jonathan—the heir to a throne fondly lov- 
ing and helping him by whom he knew he was 
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to be supplanted—of Aquilla and Priscilla, who 
would have laid down their necks for St. Paul, 
the: great Apostle to the Gentiles, and of St. 
Paul himself and young Timothy. In our own 
history we have similar instances. For instance, 
we have the deathless story of Baumont and 
Fletcher, whose books are twin fruits of a 
single stem; and Crowley and his friend, 
Harvey, Milton and young Lycidas; Gray and 
West; the Richardsons, father and son, have 
memories of mingled fragrance. “We make 
one man,” says the elder Richardson, “and such 
a compound man can probably produce what no 
single man can.” Akenside, when about to die 
from want, had three hundred pounds left him 
by his friend, Mr. Dyson. Southey lived four 
years on the bounty of his friend, Wynne. 


Coleridge found a calm harbor in his last 
years in Mr. Gillmans, as Dr. Watts had for 
half a lifetime in Sir Thomas Abbeys, and 
Henry Hallam lives a purer than earthly life in 
Tennyson’s “In Memoriam,” as Edward Irving 
does in the Threnody of Thomas Carlyle. 
Bright flowers of love they are, all of them, 
along the dusty highway of the world—wet like 
Gideon’s fleece, with the dews of Heaven in the 
dryness of all the world around. Friendship 
is the greatest thing known to man, largely of 
the security of mind and conscience when with 
a friend. When with a true friend we neither 
have to weigh the words, nor attempt to meas- 
ure the thoughts, but pouring them all> right 
out, just as they are, chaff and grain together, 
certain that a faithful hand will take and sift 
them; keep what is worth keeping, and then 
with the very breath of kindness blow the rest 
away. That is real friendship, and no industrial 
man can afford to go through life without cul- 
tivating the habit of being friends to every one 
with whom he comes in contact. I do not wish 
to imply that a debits man’s friendship should 
be as close and sacred and as closely related as 
that of David and Jonathan, or any of the other 
notable examples given above, but, to say the 
least, it should be permanent. Never proffer 
your friendship merely for so many dollars or 
cents, but be a friend to every person you meet, 
because it is right and proper that you should. 


Be worthy of friendship of those with whom 
you come in contact. The best way to treat 
policyholders as friends is to give them a square 
deal. Do nothing that would disgust them with 
the institution of life insurance as a whole. If 
they cannot pay for more life insurance, be a 
friend to them by suggesting that they be sure 
to hold onto what they have. Then, later, when 
they decide to increase their protection, you will 
be the man to get the business. As their cir- 
cumstances improve, they will be only too glad 
to consult you, and if they buy, you will be the 
man who is given the preference. I recently 
called at a home where a policy of a competing 
company was shown me, and where the lady of 
the house made this statement: “I know very 
little about any kind of insurance, and you can 
take this policy, and if you think I ought to have 
your’s instead, and can show me why, I'll take 
it.” After looking over the policy, seeing it 
was about fourteen years old, had good big 
paid-up values, cash values, and would soon be 


“Mrs. 


paid up in full, I made this remark: 
Jones, I would be unfair to you, myself and the 
company I represent if I advised: you to drop 
this policy. My advice to you is to keep it.” 
She thanked me for my advice, and I went on. 
In about six weeks from that time she called 
me to come to her home. I went, and she in- 
troduced me to a nephew of hers, whom she 
had already sold for me a nice little $5000 
ordinary application, and before I left I had 
also written each of his children a forty-cent 
twenty-pay life contract, and having four 
children I not only got to write the $5000 but 
also the $1.60 cents industrial, and after I had 
gone I was confronted with this question: 
What was it but friendship? It was nothing 
else. It was merely a matter of “Fair Play.” 
In other words, I had been a friend when I 
had established my confidence. The same lady 
only this morning told me that inside of the 
next three weeks I would also get to write her 
brother and his children some insurance, as they 
have just moved in from the country. There 
is nothing that will help an agent more than 
the three things mentioned in this article, and 
I know this from both personal experience and 
from observation. Let us think over these 
three habits again, and try to make them a part 
of our debit life— 

First: Unselfishness. Placing service above 
self. 

Second: Promptness with every person with 
whom we deal. 

Third: FRIENDS WITH THE WORLD 
WORTHY OF THAT FRIENDSHIP. 


Vital Statistics for 1928 


Birth Rate as Compared With 1927 
Shows Marked Decline 

Wasuincton, D. C., August 19.—The De- 
partment of Commerce announces that for the 
birth registration area, exclusive of Massachu- 
setts and Utah, the birth rate for 1928 was 
19.7 as compared with 20.7 for 1927. In 33 
of the 38 States for which figures for the two 
years are shown in the following table, the 
birth rates were lower in 1928 as compared with 
1927. The highest birth rate in 1928 (27.5 per 
1,000 population) is shown for North Carolina 
and the lowest (14.4) is for Washington. 

The same States shown in the birth area 
have for 1928 a death rate of 12.3 as compared 
with 11.4 for 1927 and increases were reported 
in 36 of the 38 States. The highest 1928 death 
rate (14.5 each per 1,000 population) is shown 
for California and Mississippi and the lowest 
rate (7.4) is for Idaho. 

The infant mortality rate for 1928 represents 
an increase as compared with 1927, the rates 
being 66.0 for 1928 and 64.6 for 1927. The 
highest infant mortality rate (142.2) is for 
Arizona and the lowest (46.9) for Oregon. 

Infant mortality rates are shown for both 
years for 54 cities of 100,000 population or 
more in 1920. For 39 for ‘these cities the 1928 
infant mortality rates were higher than those 
of the previous year, the highest 1928 rate 
(99.3) being for Nashville, Tenn., and the low- 
est (42.7) for Seattle, Wash. 
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Answers to Examination Questions 


A Continuation of the Composite Set of Answers. to 





Questions Contained in the June, 1929, Exam- 
ination for Degree in the American 


Question. (a) Name as many circumstances 
as you can which would justify you in recom- 
mending term insurance. 

a 


Answer: (a) I would recommend term in- 
surance (1) where maximum protection is 
needed at once to meet a temporary hazard at 
the lowest possible cost and no savings element 
is desired or needed. For instance, business in- 
surance on the life of an engineer or other val- 
uable employee who will have completed his 
particular project within the term of the policy 
and for whom protection is no longer needed. 

(2) To bridge over a period when a policy- 
holder has little money and a time when he 
will be better off financially. In this case a 
convertible feature should always be incor- 
porated. A student in college, or a young pro- 
fessional man with heavy obligations but small 
income should carry term insurance with a 
convertible feature so that he may have maxi- 
mum protection at lowest possible cost until 
such a time as he can afford to convert to a 
regular form of insurance. 


Question. Name and explain fully five ad- 
vantages of Income Settlement of life msurance 
proceeds. 

* * x 

Answer: Fire advantages of income settle- 
ment of life insurance proceeds are: 

(a) Prevents squandering or dissipation. 
The beneficiaries might lose the proceeds be- 
cause of extravagance, unwise investments, 
loans to friends or relatives, purchases from 
salesmen of wildcat stocks, inexperience in han- 
dling funds, etc. All such losses are thus 
avoided. 

(b) Beneficiaries freed from worry. They 
do not need to be bothered by the necessity of 
clipping coupons, watching investments, rein- 
vesting matured securities, etc. Nor do they 
need to be worried for fear they have not acted 
wisely in their investment programs. 

(c) Insured knows his desire to provide a 
child with an education, a wife with a life in- 
come, etc., will be carried out and that his loved 
ones are properly safeguarded. His sacrifices 
to pay premiums will not then have been in 
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College of Life Underwriters 


(d) Sensible and businesslike liquidation of 
principal. If a policyholder has no desire to 
leave an estate after his wife or other loved 
one dies, he may have the principal used up un- 
der a settlement plan so that an income will 
be paid to his beneficiaries in accordance with 
his desires and the proceeds will go far enough 
but not too far. Otherwise, the beneficiaries 
might have to scrimp along and save the prin- 
cipal for some other person, in whom the in- 
sured had no interest, to consume. If the bene- 
ficiaries should, on the other hand, use up the 
principal, they might be left at advanced ages- 
without means of support. 

(e) Beneficiaries may be. protected against 
themselves in some States where the law per- 
mits the insured to stipulate that neither -bene- 
ficiaries nor their creditors can attach, com- 
mute, assign or encumber the proceeds. Credi- 
tors of beneficiaries cannot therefore get their 
hands on income payments until after such pay- 
ments have been made: to beneficiaries. 

(f) Convenience of payment plan to needs 
of beneficiaries. Payments may be .made 
monthly so that beneficiaries can easily adjust 
their expenses of living to the manner of. pay- 
ing benefits. 





(b) Principles and Practices. Ho? 

Question. . (a) Explain the statement, “En- 
dowment insurance is a combination of term 
insurance and pure endowment.” 


(b) Explain the statement, “Endogvment in- 
surance is a combination of decreasing term 
insurance and an increasing sinking, fund.” 

* * * 

Answer: (a) “Endowment insurance is: a’ 
combination of term insurance and pure endow- 
ment.” (Term insurance consists of the prom- 
ise to pay a stipulated sum in the event of the 
death of the insured within a stipulated period 
of time. If the insured survives this period’ 
nothing is paid. Thus m a ten-year term in- 
surance contract the insured must die within the 
ten-year term to receive the face of the policy’ 
($1000), but if he lives beyond the tenth year 
he receives nothing. 

A pure endowment may be defined as a con- 
tract which provides for the payment of a stip- 
ulated sum only upon the survival of a given 
period, nothing being paid if death occurs be- 
fore the end of this period. Thus a ten-year 
pure endowment would promise the payment of 
the face amount (say $1000) only if the in- 
dividual is alive ten years hence. 

Combine these two plans and let us see what 

(3) To provide for some special contingency 
not taken care of by the regular insurance pro- 
gram but which will be taken care of if the in+ \ 
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sured should live. 


For, example, a homeowner 
may be paying off a mortgage on. his home 
through a building and loan association. It 
will be paid off in, say, 11 or 12 years, so he 
may carry a term insurance policy in the-interim. 
to be sure his family receives the home. intact 
in case he should die before making all the pay- 


ments. A short term bond issue or banking 
credit may be protected in a similar matter. 

Illustrations of the above could be multiplied 
ad infinitum but I. have suggested.the principal 
types with an illustration of. each. 

Answer: (b) An ordinary. life policy is in 
reality an endowment policy. because it will be 
paid either in event of death or upon survival 
of the insured to age 96. The reason that it 
will be paid at 96 is because according to the 
American Experience Table of Mortality, all 
persons will be dead at.96.and. therefore funds 
will have been accumulated to meet all claims 
by that time. The reserve on an ordinary. life 
policy equals the face at 96, therefore, and the 
plus payments in the early years which will be 
face of the insured lives. 

(a) Define “legal reserve” and 
purpose.  (b) Define “surrender 


and give two reasons justifying it. 
* * x 





Question. 
state its 
charge,” 


Answer: (a) The legal reserve is that 
amount which, together with future premiums, 
will be sufficient to pay, all claims which may 
arise under a particular type of policy. It is 
determined for any type of policy by subtracting 
from the net single premium of that policy at 
the age of valuation the present value of all 
future premiums. The present value of future 
premiums is ascertained by multiplying the net 
level premium at age of issue by the present 
value of a life annuity. due at age of valuation 
of $1 per year for balance of premium-paying 
period. Viewed from a group standpoint, the 
purpose of the reserve is to accumulate under 
level premium policies an. amount: from sur- 
plus payments in the early. years which will 
available to take care of increased mortality in 
later years when premiums are not sufficiently 
high. From an individual standpoint, it is the 
savings fund which is.accumulated from over- 
payments and which will ultimately equal the 
face if the insured lives. 

Answer: (b))Surrender. charge is. the 
amount deducted from the legal reserve. to de- 
termine the cash value which the policyholder 
will. receive upon-lapsation. State laws ordi- 
narily prescribe that.no cash value need be paid 
until the end of three years and :that- thereafter 
the company may deduct as much as 2% per 
cent of the face (varies with different States) 
from the reserve. The companies are more lib- 
era! than this, however, as most of them pay a 
surrender value at the end of the second policy 
year, few make as large a surrender charge as 
is permitted, and most. companies make no 
charge at all after.a.given number of years, in 
some cases as few as three. 

The reasons ordinarily given in justification 
of a surrender charge are 

(1) The initial expenses of getting the policy 
en the books are very heavy, averaging about 
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Baie itfor personal rotection, or for home and 
amily wih sellement ofthe proses by lump sum 


or, A. instalment or ineo Annuity sete of 
in-various forms. Total Di A Double Indemnity 
issued. 

Special policies Partnership Agreements, Funds 
° ies a —_ p> habs ranyslens ests, to 
cover Mortgages, Inheritance Taxes and Esta’ 
—thus making certain the carrying out of almost any program 
nvolving Life or Money values. 

Group insurance has been issued since 1924. The Com- 
pany now issues Wholesale and Salary Deduction insurance, 


Surplus over all Liabilities, $38,667,784 
Reserves, $447,834,175 
Other Liabilities, $9,669,748 
Total Assets, $496,171,707 
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JOHN HANCOCK SERIES 


Whatever Your Life Insurance Needs 
There is a JOHN HANCOCK POLICY to Fill Them 


YEARS IN BUSINESS 





to which was.added in 1928 Group Accident and Sicknesr 
insurance, and Group Accident and Dismemberment insur- 
ance, 


Investments are of high quality, carefully distributed a 
to farm and city mortgage loans, public utilities, govern 
ment bonds and railway securities. 


Dividend payments are at the highest scale in the Com- 

pany’s history. There has been a I pag in 
annual cost to policyholders poe e past sev 

while in the same period the Conpany has “doubled its its 

outstanding insurance and financial resources.. 
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80 per cent of the first year’s premium. The 
loading is not nearly sufficient to. meet these 
so the company would lose money if obliged to 
pay the full legal reserve in case of lapsation 
the first year or two. 

(2) Possibility of surrendering in time of 
financial depression if there were no penalty at- 
tached. In such event, the company would be 
obliged to sacrifice its assets to pay surrender 
values. 

(3) Possible adverse mortality selection. If 
there were no surrender charge, any tendencies 
to lapse would doubtless be found among the 
healthiest lives as the policyholder with im- 
paired health would not take a chance for fear 
he could not later get insurance. 





Question. Explain the sources of the sur- 
plus life insurance. 
* * * 
Answer: The sources of surplus in life in- 


surance are (a) savings in mortality. Sheppard 
Homans compiled the American Experience 
Table of Mortality in 1867 on the basis of one 
company’s experience and made conservative 
allowance for any possibilities of error so that 
today the mortality actually experienced by 
most good companies is usually but 50 to 60 
per cent of that indicated by the table. The 
claims which are thus postponed constitute a 
real source of savings and after due allowance 
has been made for legal reserves, mortality, 
fluctuation reserves, etc., may be returned to 
policyholders in a mutual company. 

(b) Excess interest. A rate of 3 or 3% per 
cent interest is assumed for premium calcula- 
tions but since many eompanies now earn in 
the neighborhood of 5% per cent, the excess 
constitutes a source of surplus. 

(c) Savings in loading. A life insurance 
premium may not be increased if expenses in- 
creased, taxes go up, etc. Therefore, the.com- 
panies load their premiums to an extent that 
will take care of future contingencies. Many 
participating companies also have in mind the 
idea of being able to pay dividends to make 
their loadings a little heavier in order that the 


dividend can be larger. When expenses are not 
as large as anticipated the excess may be re- 
turned. 

(d) Gains from forfeitures or lapses are 
sometimes regarded as a source of surplus but 
this is due to a bookkeeping procedure since 
these are not real gains owing to costs of -get- 
ting new business and other factors on which I 
have not enough time or space to elaborate. 

These various sources of surplus are avail- 
able for payment of dividends to policyholders 
in a mutual company. A stock company, how- 
ever, discounts to a reasonable extent such sav- 
ings and charges a fixed and somewhat lower 
(in earlier years) rate accordingly since it 
makes no refunds. Any savings in excess of 
what it has discounted will be paid to stock 
holders, or go into surplus. 

(Further questions and answers will be con- 
tained in subsequent issues.—Editor’s Note.) 


Western States Life 
Western States Life Insurance Company of 
San Francisco will hold its annual El Dorado 
Club Convention at Tahoe Tavern, Lake Tahoe, 
California, on August 29th, 30th and 31st, 1929. 





Stephen M. Babbit 
President 
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Synopsis of Life Insurance for Thirty Years 





Showing aggregates of premiums, interest on investments, payments to policyholders, and accumulation of asets in thirty years (1899-1928 of twenty-six hfe insurance companies. 








Aggregate Assets Accu- 
NAME AND LOCATION OF Admitted Premiums Interest on Total Income Amounts Paid Excess of Admitted mulated for Ratio of 
COMPANY Assets Received in’ Investment for Thirty to Policy- Prems. over Assets Policyholders’ Benefits t 
Jan. 1, 1899 —— Years etc., for Thirty Years holders in Payments to Jan. 1, 1929 Benefit in Policyholdets 
Years Thirty Years Policyholders Thirty Years T 
$ $ $ $ 3 $ 3 $ $ 
pa 50,227,021 685,822,427 199,709,383 885,531,810 452,332,449 233,489,978 381,615,333 331,389,312 114.2 
Berkshire Life, Pittsfield.............. 8,711,091 96,811,259 35,059,318 131,870,577 73, 51 9, 218 23,292,041 44,520,374 35,809,283 112.9 
Connecticut General, Hartford........ 3,248,951 189,501,462 44,723,213 234,224,675 81, 159, 202 108,342,260 115,916,952 112,668,001 102.3 
Connecticut Mutual, Hartford......... 64,182,387 299,130,151 132,161,446 431,291,597 254'683,258 ,446,893 172,792,438 108,610,051 121.4 
HGQMItAINE, INEW WUE. 66 o5 sc tic ce ccace 257,790,512 2,528,212,132 832,439,145 3,360,651,277 1,945,804,380 582,407,752 1,076,123,633 818,333,121 109.3 
Equitable, Dies Mamet is8 5c-60 25.00% 1,809,117 157,637,825 43,302,580 200,940,405 66,770,454 90,867,371 97,198,763 95,389,646 102.9 
Gieemset, NEW VOR. ose cose cc ccc eens 25,211,910 197,282,538 72, 964, 587 270,247,125 145, "635, 571 51,646,967 69,907,684 44,695,774 96.4 
pS eC a ee 10,559,151 149,079,464 50,127, 580 199,207,044 104, 149, "261 44,930,203 67,243,656 56,684,505 107 .8 
Manhattan, New York............... 15,337,389 63,736,682 31, "536, 645 95,273,327 63,039,883 696,799 19,924,822 4,587,433 106.0 
Maryland Life, Baltimore....... 1.1) 1,955, 11,569,438 5,246,092 16,815,530 9,578,804 1,990,634 5,631,323 3,675,423 114.5 
Massachusetts Mutual, Springfield..... 22,035,448 541,014,984 183,885,341 724,900,325 306,970,670 234,044,314 327,107,301 305,071,853 113.1 
Mutual Benefit, New ark Bea Pala a) ate Ww oeonn 67,096,603 964, 668, 541 334,691,360 1 ,299, 359, 901 672,393,814 292, 274, 727 517,076,299 449, 979, 696 116.3 
Mutual Life, New OS a ee 277,517,325 2, 285, 243, 6ll 881,787,487 3 167, 031,098 1,994,409,390 290,834,221 927, 317, "280 649, 799, 955 115.7 
National Life, Montpelier............. 16,130,492 "267, 976, 632 92,448,577 "360,425,209 193,602,051 74,374,581 122, °906 . 106,756,414 112.1 
New England Mutual, Boston......... 28,109,073 398,817,442 127,300,705 526,115,147 253,203,729 145, 613, 713 219, 028; 990 190,919,917 111.4 
Néw York Life, New York............ 215,944,811 3,450,889,176 1,125,160,104 4,576,049,280 2,484,905,185 965,983,991 1,535,080,348 1,319,135,537 110.2 
Northwestern Mutual, Milwaukee...... 115,446,643 1,658,666,776 575,699,359 2,234,366,135 1, 036; 717, 844 621,948,932 839,226,915 723,780,274 106.2 
Pacific Mutual, Los Angeles iE a oe ictus 3,401,964 246,987,130 72,296,126 319,283,256 124, 036, 787 122,050,343 145,983, 166 142,581,202 108.3 
Penn Mutual, Philadelphia............ 35,565,223 807,565,181 279,175,774 1,086,740,955 549, 073, 805 257,591,376 400,396,423 364,831,200 113.2 
Phoenix Mutual, je ii, 660, 627 226,837,641 73,018,018 299,855,659 149,166,487 77,671,154 126,728, 633 115,068,006 116.4 
Provident Mutual, Philadelphia........ 37,395,017 421,788,175 152,186,236 573,974,411 295,290,206 126,497,969 219,661,375 182,266,358 113.2 
a oa a” a ere 14,735,178 234,177,739 85,771,291 320, 149,030 158,880,049 75,297,690 127,435,127 112,699,949 115.9 
Travelers Insurance, Hartford......... 25,315,442 776,986,038 196,867,591 973,853,629 329,665,438 447,320,600 553,857,160 528,541,718 110.4 
Union Central, Cincinnati............ 20,816,240 554,801,298 213,510,700 768,311,998 367,000,985 187,800,313 288,615,577 267,799,337 114.4 
Union Mutual, Portland, Me.......... 7,525,279 67,836,436 23,318,529 91,154,965 57,161,155 10,675,281 21,648,512 14,123,233 105.8 
United States Life, New York......... 7,901,422 27,734,499 13,612,258 41,346,757 30,782,431 — 3,047,932 6,731,815 —1,169,607 106.8 
1,345,630,216 17,310,774,677 5,878,199,445 23,188,974,122 12,201,732,506 5,109,042,171 8,429,657,805 7,084,027,589 111.4 


Aggregates 26 companies........ 


+ Being the relations of aggregates amounts paid policyholders plus amounts accumulated to premiums received. 


San Francisco, Cauir., August 19.—C. W. 
Hollebaugh, field secretary of the Western 
States Life and chairman of the educational 
committee of the San Francisco Life Under- 
writers Association, is to give a course in life 
insurance salesmanship under the auspices of 
the University of California Extension Division. 
The classes will commence on September 13th. 








Full Coverage 
For $1.00 a Month 


Our Big Dollar Policy gives full cover- 


age from day policy is issued, at flat 
rate of $1.00 a month at all ages. It 
ncludes Double and Triple Indemnity 
benefits and carries liberal non-forfeiture 
values in the form of paid-up or extended 
insurance, together with generous old age 
cash surrender values. Issued to risks 
from age one day old and up. 


This is the easiest: selling life insurance 
offered anywhere, and affords exceptional 
opportunities ‘for wide-awake agents. 


Write for territory to 
Agency Superintendent 


Illinois Bankers Life Association 


Monmouth, Illinois 
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Quarter Million Club 





Missouri State Life Men Return 

from Convention 

The following officers of the Missouri State 
Life Insurance Company have just returned 
from the annual convention of the company’s 
Quarter Million Club, which was held recently 
in Yellowstone National Park: 

Hillsman Taylor, president of the company; 
John J. Moriarty, vice-president; Henry Reich- 
gott, vice-president; C. O. Shepherd, second 
vice-president and actuary; James Scott, third 
vice-president and comptroller; Miles W. 
Heitzeberg, fourth vice-president; Dr. B. Y. 
Jaudon, medical director; Charles H. Hempel, 
cashier; Hugh McGehee, assistant secretary, 
and Joseph P. Licklider, director of publicity 
and sales research. 

The following men were elected officers for 
the ensuing year: M. Tanaka, Honolulu, Ha- 
waii, president; Horace H. Bell, manager Pitts- 
burgh branch, Ist vice-president; Cecilio Ros- 
enwald, Albuquerque, New Mexico, 2nd vice- 
president. 


Agency Appointment 

Harry McNamer, manager of the brokerage 
department of the Darby A. Day Agency of 
the Union Central Life in Chicago has been 
appointed manager for the company at Louis- 
ville, Kentucky, effective immediately. Mr. 
McNamer succeeds L. L. Anderson who re- 
tired about a year ago because of impaired 
health. The Louisville branch is’ one of the 
leading offices of the company and Mr. Mc- 
Namer brings to this managerial post a well 
rounded experience in the business. He has 
been in the life insurance business in Chicago 
for sixteen years, and during most of this time 
he has represented the Equitable Life of New 
York. He organized the brokerage department 
for the Day Agency about six months ago. 


SAN Francisco, CAtir.—Stockholders of the 
Pacific Mutual Life Insurance Company of 
California approved as of August 12th the plan 
to increase the outstanding capital stock by 
40,000 shares. They also approved the issuance 
of rights to stockholders of record August 14th, 
to subscribe for new stock in the ratio of one 
new share for each ten held. Rights expire 
September 30. 
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$5,337,313.74 om Deposit with the 
Indiana Insurance Department 


$686,715.01 lus Protection to 
Policyholders 


$47,000,000.00 Insurance in Force 
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Cae INDEM: 


eS a 


TERRITORY OPEN I 
INDIANA, OHIO, ILLINOIS, MICHIGAN, 
TENNESSEE, TEXAS, 


ARKANSAS IOWA 
AND CALIFORNIA. 


A few top notch contracts to Insur- 
ance Producers with experience, char- 
acter and ability. Address the Com- 


pany. 










Life Educational 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
JANUARY 1, 1929, STATEMENTS 
JOHN KAY, Vice-President and Treasurer 


NEAL eae? ae 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 
ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 
OF NEWARK, N. J. SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$56,065,676.33 $19,562,542.89 $13,500,000.00 $23,003,126. _ $36,503,126. 44 
HENRY M. GRATZ, President L BASSETT, Vice-Pres’t 
JOHNKAY:V-Pres't A. H.HASSINGER, V.-Pres’t. WELLST.BASSETT,V.-Pres't. ARCHIBALD KEMP, 24V.-Pres't 
ORGANIZED 1853 


THE GIRARD F. & M. INSURANCE CO. 
OF PHILADELPHIA, PA. 
$ 6,036,606 $ 2,834,467.72 $ 1,000,000.00 $ 2,202,138.34 $ 3,202,138.34 


NEAL BASSETT, President JOHN KAY, Vice-Pres. and Treasurer 
H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


ORGANIZED 1854 


MECHANICS INSURANCE CO. 
OF PHILADELPHIA, PA. : 
$ 4,881,357.40 $ 2,770,413.44 $ 600,000.00 $ 1,510,943.96 $ 2,110,943.96 
NEAL BASSETT, President: JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 
ORGANIZED 1866 
NATIONAL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA. 
$ 5,021,040.43 $ 2,502,743.59 $ 1,000,000.00 $ 1,518,296.84 $ 2,518,296.84 
A. H. TRIMBLE, Presiden BASSETT, Vice-Pres’t 























NEAL 
JOHN KAY, V.-Pres’t A. H.HASSINGER, V.-Pres’t. | WELLST. BASSETT, V.-Pres’t. ARCHIBALD KEMP, 2d V.-Pres’t 
ORGANIZED 1871 
SUPERIOR FIRE INSURANCE CO. 
OF PITTSBURGH, PA. 
$ 4,837,239.59 $ 2,492,228.84 $ 1,000,000.00 $ 1,345,010.75 $ 2,345,010.75 





E. WOLLAEGER, President NEAL BASSETT, Vice-Pres’t 
JOHN Kay, V.-Pres’t A. H. HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 
ORGANIZED 1870 


CONCORDIA FIRE INSURANCE CO. 
OF MILWAUKEE, WIS. 
$ 5,359,804.52 $ 2,486,092.08 $ 1,000,000.00 $ 1,873,712.44 $ 2,873,712.44 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V.-Pres’s WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 
ORGANIZED 1886 


CAPITAL FIRE INSURANCE CO. 


OF CONCORD, N. H. 
$ 666,598.88 $ 196.08 $ 300,000.00 $ 366,402.80 $ 666,402.80 


CHARLES L. JACKMAN, President ORGANIZED 1905 M. R. JACKMAN, Vice-Pres’t 


UNDERWRITERS FIRE INSURANCE CO. 
OF CONCORD, N. H. 
$ 175,689.24 $ None $ 100,000.00 $ 75,689.24 $ 175,689.24 


CHAS. H. YUNKER, President ORGANIZED 1852 A. W. GROSSENBACH, Vice-Pres’t 


MILWAUKEE MECHANICS INSURANCE CO. 
OF MILWAUKEE, WIS. 
$12,792,945.35 $ 7,243,098.89 $ 2,000,000.00 $ 3,549,846.46 $ 5,549,846.46 
ag BASSETT, Chairman of Board 
Je sco ROWE, President E. J. DONEGAN, V. ts Fy ye Counsel WM. BURTON, be nan “al 
YER, Vice-Pres’t 


Ss. 
J. EARL R. HUNT, Vice-Pres’t WM. P. STANTON, Vice-Pres’t S. K. McCLURE, Vice-Pre: 
OHN KAY, Vico-Pres't A. H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t E.G. POTTER, 2d Vice-Pres’t 


ORGANIZED 1874 
METROPOLITAN CASUALTY INSURANCE Co. 
OF NEW YORK, N. Y. 
$15,452,308.70 $10,173,698.:43 $ 1,500,000.00 $ 3,778,610.27 $ 5,278,610.27 


C. W. FEIGENSPAN, President W. VAN bile ag Vice-Pres’t . Gen’! Mgr. 
WINTON C. GARRISON, Vice-Pres’t & Treas. ORGANIZED 1909 C. FEIGENSPAN, Vice-Pres’t 


COMMERCIAL CASUALTY INSURANCE Co. 


OF NEWARK, N. J. 
$14,975,568.30 $ 9,975,568.30 $ 2,500,000.00 $ 2,500,000.00 $ 5,000,000.00 


TOTAL NET PREMIUMS $50,467,137.06 


WESTERN DEPARTMENT ae 2s eat PACIFIC DEPARTMENT 
ont P= nT ARE i Gitcosos Ill. Newark, New Jersey * “4 Sanaa a 
sees CANADIAN DEPARTMENT W. W. &E. G. POTTER, Managers 


H. R. M. SMITH 461-467 Bay St., Toronto, Canada Ass’t Manager 
JAMES SMITH FRED W. SULLIVAN MASSIE < \e-ssedasoggaag Ltd., JOHN R. COONEY 
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Bennett Writes to Supt. 
Baldwin Criticizing Pro- 
posed D. C. Code 


Recommends the Connecticut 
Law as Suitable for Condi- 
tions Existing in Washington 








Qualification Law Desirable 





Says That Superintendent of Insur- 
ance As Well As Companies 
Should Pass on Agents’ 
Fitness 





Walter H. Bennett, secretary of the National 
Association of Insurance Agents, has written 
to Hon. T. M. Baldwin, Superintendent of 
Insurance for the District of Columbia, ex- 
pressing his views on the proposed code of 
insurance laws for the District, incidentally, 
criticizing drastically the omission of a resident 
agency provision, which Mr. Bennett points out 
was purposely left out upon recommendation 
of the American Bar Association. Mr. Bennett 
calls attention to the Connecticut law. A por- 
tion of his letter to Mr. Baldwin follows: 

“IT am_ reliably informed that forty-four 
States of the Union now have this law. The 
four without it are Illinois, Indiana, Nebraska 
and New York. I am at a loss to understand 
the reason why the committee of the American 
Bar Association believes it to be to the interest 
of insurance to have stricken out of the statute 
books of forty-four States the. provision now 
there residing which requires applicants for. in- 
surance agents’ licenses to be residents of the 
State. The courts of this country, both State 
and Federal, have given their unqualified and 
unanimous approval to resident agency laws as 
proper, wise and wholesome regulations in the 
interest of the public in the matter of insurance. 

“It is gratifying to note, that to this extent 
at least you are not in accord with the views 
of the committee, but, on the contrary, desire 
now to have the District Bills amended in this 
behalf.” 

Mr. Bennett believes that the Connecticut 
law, if enacted by Congress, would suit con- 
ditions in Washington. This law, as quoted by 
Mr. Bennett in his communication to Mr. Bald- 
win, is as follows: 

(Continued on page 23) 
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ARINE IN 


National Association Reaches 
Membership Goal 





Texas Leads on Two Year Basis with 
102 Per Cent Increase; Vermont 
Ahead for Present Year 

Through the gracious act of the members 
of the Texas Association, in their desire to pay 
tribute to their beloved past president, Fred 
J. Burton, now serving as a member of the 
National Association’s Executive Committee, 
the National Association of Insurance Agents 
has reached and passed its membership goal 
of a twenty per cent increase for the first 
two years, under its Five Year Development 
Program. 


The objective was 11,269. Since Texas put 
her shoulder to the wheel and shoved it over 
the hill, the number has reached 11,277, the 
largest in history, with every indication that 
before the end of the fiscal year, September 1, 
New York, South*Carolina, Missouri, Kentucky 
and other States will have joined the select 
company of eighteen States and Honolulu, 
which have reached and passed their quotas. 

On the two year basis, Texas is leading all 
the rest with percentage increase of 102. The 
other States with their percentage increase are: 
Utah, 90%; Vermont, 86%; New Hampshire, 
78%; Pennsylvania, 68%; New Jersey, 64%; 
South Dakota, 57%; Arkansas, 33%; Iowa, 
30%; North Carolina, 32%; Oklahoma, 21%; 
Massachusetts, 30%; Mississippi, 26%; Michi- 
gan, 23%; Louisiana, 22% ; Rhode Island, 22%; 
California, 20%; Ohio, 20%, and Honolulu, 
20%. 

For the present year, there continues a neck- 
and-neck race between Vermont and Pennsyl- 
vania, the former leading now with a per- 
centage gain of 68, followed closely by the 
latter with 61. Award of the Membership 
Trophy will be made at Detroit to the State 
which produces the greatest percentage in- 
crease for this year. 


San Francisco, Cauir., August 20.—The 
Associated Fire and Marine, unit of the Asso- 
ciated Insurance Fund, Inc., of San Francisco, 
has been licensed to operate in Colorado. Cobb, 
Miller & Stebbins, oldest and largest general 
agency in Colorado, have been appointed general 
agents for the Associated Fire and Marine. 






Illinois Governor Expected 


to Choose Insurance 
Official 


Present Superintendent to be 
Retired in Favor of 
Administration Man 


—_—_—_—_ 


Date of Change Unannounced 


W. Rufus Kendall, W. C. Bradish or 
Leo H. Lowe May Get Position 











With Governor Emmerson having announced 
appointments to several important state com- 
missions there is much conjecture as to whether 
any change will be made in the office of super- 
of insurance. George Huskinson, the present 
superintendent, has held that post for several 
years but it is reported that Mr. Huskinson is 
to be retired in favor of an administration 
appointee. 

Among those whose names are_ being 
seriously considered as candidates for the office 
are: W. Rufus Kendall, Chicago attorney, who 
was formerly chief examiner for the insurance 
department, and Walter C. Bradish of Jackson- 
ville, vice-president of the American Bankers 
Insurance Company. Mr. Bradish has been 
closely associated with Andrew Russell, State 
auditor, who is one of Governor Emmerson’s 
lieutenants. 

Just when a change will be made in the 
office of superintendent of insurance cannot 
be said, but it is known that Governor Em- 
merson is giving the matter consideration. 
While Leo H. Lowe, director of trade and 
commerce, who has supervision over the in- 
surance department has demonstrated a keen 
interest in seeing that the insurance depart- 
ment is placed on a high plane of efficiency 
which has brought him the enthusiastic support 
of insurance business in Illinois. Insurance 
men generally are of the opinion that the super- 
intendent of insurance should be a man with 
a thorough knowledge of insurance in its 
various phases. 


William J. Donnelly Dies 
William J. Donnelly, senior member of the 
firm of Maury, Donnelly, Williams & Parr, 
and one of the oldest insurance brokers in Bal- 
timore, died last week at his home in Baltimore. 


Fire Insurance. 












































CORROON & REYNOLDS FLEET at 
EXTENDING COUNTRY-WIDE SERVICE AND PROTECTION : 








of 
DECEMBER 31ST, 1928, STATEMENTS bn 
AMERICAN EQUITABLE ASSURANCE COMPANY OF NEW YORK LONG ISLAND FIRE INSURANCE COMPANY th 
Assets Liabilities Capital *Net Resources Assets Liabilities Capital *Net Resources - 
$10,099,162.29  $3,394,266.51  $2,000,000.00 6,704,895.78 $408,657.14 $42,532.38 $200,000.00 $366,124.76 IC 
MERCHANTS AND MANUFACTURERS FIRE INSURANCE CO. al 
anes pple gmagggncn cape OF THE CITY OF NEW YORK NEWARK, N. J. (Chartered 1849) a 
$4,889,591. 755,197.32 — $1,000,000.00 — $4,134,393.80 $5,774,475.31  $1,291,847.16  $1,000,000.00  $4,482,628.15 4 
BROOKLYN FIRE INSURANCE COMPANY NEW Yous sams were ro COMPANY cl 
762,813.80 1,293,331.77 1,000,000.00 469,482. eae a ag 
ey : Pere scataaes * - $2,922,000.19 $927,051.01  $1,000,000.00 $1,994,949.18 
GLOBE INSURANCE COMPANY OF AMERICA REPUBLIC FIRE INSURANCE COMPANY ye 
PITTSBURGH, PA. (Incorporated 1862) PITTSBURGH PA. (Incorporated 1871) th 
$2,258,430.77 $813,552.56 $512,000.00 $1,444,878.21 $4,076,176.31  $1,040,535.31 — $1,000,000.00 $3, 035,641.00 
SYLVANIA INSURANCE COMPANY st 
KNICKERBOCKER INSURANCE COMPANY OF NEW YORK PHILADELPHIA, PA. b 
$5,034,363.88  $2,255,641.18  $1,000,000.00 § $2,778,722.70 $5,327,783.03 $758,805.07  $1,500,000.00  $4,568,977.96 E 
*Net Resources, being aggregate of Capital, Net Surplus and Voluntary Reserves. a 
CLASSES OF INSURANCE WRITTEN ' b 
FIRE, AUTOMOBILE; EXPLOSION, RIOT, CIVIL COMMOTION, TORNADO AND WINDSTORM, SPRINKLER LEAKAGE, USE AND e 
OCCUPANCY, PROFITS, LEASEHOLD AND GENERAL MERCHANDISE{FLOATERS. “ 
ti 
CORROON & REYNOLDS : 
INCORPORATED : 
92 WILLIAM STREET MANAGER NEW YORK CITY, N. Y. 
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Further Plans for Detroit 
Convention Announced 


A. Duncan Reid, Floyd A. 
Allen, E.. J.. Schofield and 
Laurence E. Falls on 
Program 





“Round Table” Discussions 





W. Eugene Harrington Will Lead 
Conferences on Various Aspects 
of Agency Operation: 





To the list of’ brilliant’ speakers. who will: ad- 
dress its thirty-fourth annual’ meeting. in. De- 
troit, September 9-13, the National A’ssociation 
of Insurance Agents has. announced. the~ fol- 
lowing additions: . 

A. Duncan Reid, president, Globe Indemnity 
Company and president of the Association of 
the Casualty.and Surety Executive Association ; 
Floyd A. Allen, assistant to the president; Gen- 
eral Motors Corporation; E. J. Schofield, vice- 
president of the Standard Accident Insurance 
Company of Detroit, and Laurence E. Falls, 
president of the Bankers Indemnity Company 
of Newark. 

A. Duncan Reid, who will take for his sub- 
ject “The American Agency System—It’s Pos- 
sibilities and Probabilities from a Casualty In- 
surance Viewpoint,” hardly needs an introduc- 
tion to any audience of insurance men. Presi- 
dent of the highly successful Globe Indemnity, 
Mr. Reid is noted for the close supervision he 
exerts over his company’s affairs yet he has 
always devoted a large portion of his time to 
the cooperative associations, bureaus and com- 
mittees of the business designed to promote the 
welfare of companies and policyholders. His 
addresses have been the most delightful and in- 
structive features of several regional meetings 
of agents held earlir this year. 

Floyd A. Allen, whose subject will be “Trends 
and Policies in Modern Business,” is nationally 
prominent as a Rotary Club speaker. He is an 
officer and director in many important business 
corporations in Michigan and vice-chairman of 
the Michigan State Y. M. C. A. 

E. J. Schofield is.considered an ideal speaker 
for a convention, program because of his wit 
and enthusiasm. As vice-president of the Stand- 
ard Accident he has largely been concerned with 
directing agency activities of the company, in- 
cluding the advertising department. 

Laurence E. Falls is one of the outstanding 
young fire executives of the country. He is 
the leading exponent of use and occupancy in- 
surance in this country which he prefers to call 
by the term “business interruption indemnity.” 
He is an unusually keen thinker on fire insur- 
ance problems, particularly the need of the 
business to adapt its conduct to the changing 
economic trend of the country at large. He is 
a peculiarly happy choice, therefore, as a Na- 
tional Association convention speaker because 
that body has adopted this theme as one of its 
keynotes. ‘ 

The National Association has also announced 
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Bennett on Agency Qualifica- 


tion Law 
(Continued from page 21) 


“Sec. 21-A. Resident Agents of Foreign 
Companies: No insurance company, corpora- 
tion or association incorporated under the laws 
of. any State of the United States, or under the 
laws of any foreign country shall issue or 
deliver any policy of, or make any contract of 
insurance on, either persons or property in 
the District, or covering any hazard or risk 
in the performance or non-performance of* any 
duty relative to any contract or obligation, per- 
formed or to be performed in the District, or 
in connection with any obligation or duty 
which is governed or controlled by the laws 
of the District, but actually to be performed 
by any individual, firm or corporation not resi- 
dent in the District, unless such policy or con- 
tract is issued through and countersigned by a 
lawfully constituted aganet who is a resident 
of or whose principle place of business is in 
the District, provided, nothing in this Section 
shall be construed to apply to contracts or 
policies of life insurance or to certificates of 
fraternal benefit societies, or to insurance 
covering. the rolling stock of any railroad or 
other common carrier, or to property in transit, 
or to reinsurance between companies.” 

Mr. Bennett is also opposed to the proposed 
method of licensing agents. He says on this 
point: 

“As I analyze this Section 21 of this new 
insurance code, it provides only that companies 
shall certify a list of names to the superin- 
tendent who shall record them, thereby they 
become duly authorized agents. No license to 
any such agent appears to be provided or neces- 
sary. 

“T desire to submit that such a provision, 
or lack of it, in a code of insurance is entirely 
out of line with the present agent license laws 
of this country. Every State in the Union 
now vests in the Department of Insurance the 
power of issuing licenses to insurance agents. 
I am altogether unable to undersatnd the reason 
for striking out of the statute laws of this 
country that wise and wholesome provision 
which now authorizes Commissioners or Su- 
perintendents of Insurance to issue and cancel 
licenses to insurance agents. 

“Another difficulty in this code lies in the 
fact that while Section 21 provides that no 
person can act as an insurance agent unless 
there is filed by his company a so-called ‘cer- 
tificate of authority’ for him to so act, I am 
unable to find anything in the code which 
prohibits an insurance company from doing any 
and all kinds of insurance business without the 
aid or intermediary of a local agent. In other 
words, it is.a one way street that may result 
in leading the insurance public up a blind alley.” 








a series of round table discussions by members 
divided into groups according to agency income. 
Pertinent agency problems will be discussed by 
these groups which will be headed by W. Eu- 
gene Harrington of Atlanta, Fred J. Lewis of 
Milwaukee and Major C. R. Morgan of 
Charlestown, W. Va. 

Hon. Howard P. Dunham, insurance com- 
missioner of Connecticut and president of the 
National Convention of Insurance Commission- 
ers, and Hon. Charles D. Livingston, insurance 
commissioner of Michigan. 

Secretary Edward R. Hardy, representing the 
Insurance Institute of America, Inc.; President 
Cecil Bethune, of the Ontario Fire & Casualty 
Insurance Agents’ Association; President W. 
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Iowa Suffers Heavy Losses 
in July 


Damage to Crops. Reached 
Total of 25 Per Cent in 
Several Counties 


Flood Wind and Hail Take Toll 


Federal Weather Observer Estimates 
That Losses Will Exceed: Quarter 
Million Dollar Total 








According to-data furnished’ by C. D. Reed, 
federal weather observer, damage estimated at 
over a quarter million dollars resulted from 
36 floods and wind and‘ hail storms in Iowa 
during the month of July. Two deaths also 
are reported. 

The most devastating storm of the month, 
with floods and wind combining to cause equal 
damage, occurred near Glidden, in Carroll 
county, July 5. Damage due to wind in this 
storm was estimated at $50,000, while similar 
damage was charged to floods. Winds and 
high water combined again July 8, near Rock- 
ingham, Scott county, to cause damage estim- 
ated at $4,000, while estimated damage of 
$30,000 was caused by a similar combination in 
Prairie township in Fremont county July 14. 

Much damage—the amount unestimated—was 
done to crops throughout the State by wind, 
hail and high water during July, the report 
said. In some cases, notably in Lincoln town- 
ship in Monona county, and in St. Clair town- 
ship in Benton county, damage amounted to 
as high as 25 per cent of the crops, while in 
Webster county, in one township a windstorm 
caused damage estimated at 25 per cent of the 
oat crop. 

Counties which felt the force of storm in 
July were Clinton, Carroll, Monona, Hamilton, 
Washington, Page, Louisa, Keokuk, Henry, 
Delaware, Cedar, Benton, Scott, Polk, Win- 
neshiek, Hamilton, Clayton, Wayne, Wapello, 
Taylor, Tama, Page, Marion, Fremont, Dallas, 
Adams, Osceola, Sac, Webster, Monroe, Black 
Hawk, Buchanan, and Dubuque. 








G. Wilson, of the National Association of Casa- 
alty & Surety Agents, and President Herbert 
Cobb Stebbins, of the Association of Fire In- 
surance General Agents. 

Past President George D. Markham, of the 
National Association; President Albert Dodge, 
of the New York State Association; Past Presi- 
dent R. W. Thompson, of the Texas Associa- 
tion, and J. W. Rose, past president of the 
New York State Association and a member of 
the National Executive Committee. 


San Francisco, Cauir., August 19.—Walter 
G. Voogt has been appointed assistant treasurer 
and comptroller of the Associated Insurance 
Fund, Inc., the Associated Indemnity Corpora- 
tion, and the Associated Fire and Marine, ac- 
cording to an announcement made on August 
13 by President C. W. Fellows. 


Fire Insurance 





























60 PARK PLACE 


Assets - -  - $2,040,923.83 
Capital - - - $500,000.00 
Surplus to Policy 

holders - - $1,872,550.62 


GENERAL AGENTS 
Pacific Coast Canada 


CARL N. CORWIN CO. P. J. PERRIN 
San Francisco, Cal. 465 St. John St. 

—— Montreal 

Virginia, No. and So. Carolina ini 
ee T. A. MANNING & SONS 

ili Dallas 

Colorado Louisiana 

MOUNTAIN STATES AGENCY CO. HARRY S. KAUFMAN 
Denver New Orleans 





This Company Now Li d in 24 States and Canada 








For Agency Connections Address Above, or 


Arthur H. F. Schumm 


Vice Pres. and General Manager 


















































FIRE RE-INSURANCE 


UOUOUUGUULLIO EDU ATAAU ERENT 


Treaty and Facultative 


ST TTT 


Re-Insurance Corporation 
of America 


60 John Street, New York, N. Y. 


President 
HORACER. WEMPLE 


Secretary 


H. D. BURROUGH 


TOTAL ASSETS $2,154,292.71 


TUNAEHHATLETTNNAATUI THAN, 


DIVISION OFFICES 


Western Depariment Pacific Coast Department 


172 W. Jackson Boulevard 
Chicago, Illinois 


114 Sansome Street 
San Francisco, California 


aaa ie ibaa oie it 


Great American 
FIusurance Company 


poi New Pork “~~ 


Company Company 


sae PITAL 1, 1929 


$15,000,000.00 
24,465.534.40 


NET SURPLUS 


27.7 29,318.71 
67,194,853. 1 1 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$42,729,318.71 


LOSSES PAID POLICY HOLDERS 


$204,088,888.03 


HOME OFFICE 


ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 
310 South Michigan Avenue, Chicago, IIL 
GC. R. STREET, Vice-President 
PACIFIG DEPARTMENT 
233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 
MARINE DEPARTMENT 


NEW YORK—Wn. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO—Wm. H. McGee & Co., Gen’! Agts.,Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 


INCORPORATED - 1872 
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SECOND EDITION 


FREQUENCY CURVES 
CORRELATION 


By W. Palin Elderton, F. I. A., C. B. E. 


In this, the second edition, the work on Frequency Curves 
has been rearranged and now includes a comparison 
of various systems on Curves. The chapters on Correla- 
tion, Contingency, Probable Errors and Goodness of Fit 
have been rewritten and enlarged and a new chapter on 
Correlation has been added. An abridged course of read- 
ing suggested for those desiring especially to know about 
the practical treatment of correlation, sampling, etc. This 
valuable technical work contains 248° pages, and also fold- 
ing diagrams and tables. 


Price, $5.00 


THE SPECTATOR COMPANY 
CHICAGO 


NEW YORK 
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St. Louis Agents Decline to 
Return Commissions 


— 


Action Taken by Local Board 
Simulataneously with Thomp- 
son’s Reduction Notice 





New Issue in Celebrated Case 





Home of New York Announces that 
It Will Not Require Its Agents to 


Return Commissions Received 





St. Louris, Mo., Aug. 18—Simultaneously, 
Superintendent of Insurance Joseph B. Thomp- 
son, of Missouri, served formal notice on the 
fire insurance companies that he would take 
prompt legal action to compel them to refund 
ten yer cent of all premiums written since Nov. 
15, 1922 and the Fire Underwriters Association 
of St. Louis adopted resolutions prohibiting its 
members from returning any commissions to 
the companies. The resolution further provides 
that a charge of 35 cents shall be made by 
the agency against the company for each en- 
dorsement which will be required in conrec- 
tion with the refunds. 

It is expected that all other Missouri local 
boards will follow the lead of the St. Louis 
board, and the: companies will not only have to 
refund ten per cent of the premiums involved 
without getting back any commissions paid 
agents, but will be called upon to pay the fee 
in addition. 

The action taken by the St. Louis agents in- 
jects an entirely new issue into an already in- 
volved controversy. The resolution was aimed 
at the Subscribers Actuarial Bureau, which 
recommended to the companies that they com- 
pel agents to refund commissiong on the ten 
per cent reduction they will be called upon to 
pay policyhilders. 


Action of Home 

The Home Insurance Company of New 
York has notified the Missouri Department in 
the meantime, that it will not require its agents 
to pay back to the company any commissions 
on the ten per cent refund. If other companies 
follow its lead, this phase of the situation can 
be settled amicably. However, the demand of 
the agents for a fee of thirty-five cents for 
making each endorsement remains yet to be 
settled. 

In all 114 companies apparently are subject 
to the refund between November 15, 1922, and 
February 1, 1928, under the terms of a stipu- 
lation entered into with Former Superintendent 
of Insurance Ben C. Hyde, in an effort to 
effect a reduction in the Missouri rates. This 
stipulation has been construed by a_ special 
United States Court of three judges at Kansas 
City to be advance acceptance of any reduction 
finally sustained by a court of last resort and 
applicable to all classifications and risks alike. 
This agreement made it unnecessary for Su- 
perintendent Hyde to take the final legal step 
to make his order effective so far as those com- 
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panies are concerned, but the stipulation does 
not bind forty-one other companies that were 
parties to the original rate litigation nor the 
thirty-six companies that have entered Mis- 
souri since November 15, 1922. As the last two 
groups the Federal jurists regard February 1, 
1928, as the effective date of Hyde’s order and 
that date has also been recognized by the Mis- 
souri Inspection Bureau. The companies pro- 
pose to make refunds since February 1, 1928. 


Form of Receipt Objectionable 

Superintendent Thompson charged that the 
companies through the form of receipt for the 
refunds since February 1, 1928, which they are 
asking policyholders to sign, are attempting to 
jeopardize the rights of the insurance buyers to 
obtain refunds prior to that date. In a letter 
sent to the Subscribers Actuarial Committee 
of Chicago, representing practically all of the 
insurance companies operating in Missouri, 
Thompson demanded that the form of receipt 
be changed immediately. 

The receipt which the Subscribers Actuarial 
Committee is endeavoring to get Missouri 
policyholders to sign is for “the full amount 
due me on account of 10 per cent reduction in 
rate upon fire, lightning, hail and winstorm in- 
surance ordered by the State Insurance Depart- 
ment of the State of Missouri October 9, 1922, 
and designated to apply as of Februarv 1, 1928.” 

Superintendent Thompson contends that this 
is a trick receipt designated to deprive the 
policyholders of their legal claims for refunds 
prior to February 1, 1928, and is so prepared 
as to indicate that the Missouri Insurance De- 
partment had designated February 1, 1928, as 
the effective date for the order whereas it was 
actually volunteered by ile companies. He says 
that the Missouri department has not and will 
not designate February 1, 1928, as the effective 
date. The department has always held Novem- 
ber 15, 1922, to be the date of the reduction at 
least so far as the 114 companies that signed 
the stipulation of 1922 are concerned. 





Cxicaco, Itt., August 20.—Western depart- 
ment managers of the fire insurance companies 
held a meeting here on Tuesday of this week 
to discuss ways and means of effecting the re- 
fund of premiums collected since February 1, 
1928, in Missouri, but an announcement of just 
what was decided was deferred until the matter 
could be sent to the members of the Union. 

The company managers sought to agree upon 
a uniform method of handling the refund, the 
conference being precipitated when it was dis- 
closed that there was a difference of opinion as 
to whether the refund should be made through 
the agents or by the companies direct, and as to 
whether the agents should refund the commis- 
sions they had retained on the excess refunded. 

The executive committee of the St. Louis 
Fire Underwriters Association last week 
adopted a resolution instructing its members to 
retain all commissions on business written prior 
to August 1, and also to charge the companies 
thirty-five cents for each endorsement. 

It also developed tht the subscribers’ actuarial 
committee has notified the Missouri Insurance 
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Vermont Requirements 





Commissioner Clark Outlines 
Recently Inaugurated Insur- 
ance Law for Protection 


of Public 





Violations Still Prevalent 





All Business Transacted by Admitted 
Companies Must Be Written 
Through Licensed Agents 





In response to a number of requests, R. C. 
Clark, Commissioner of Banking and Insur- 
ance for the State of Vermont, has written a 
letter to all companies operating in that state 
outlining the requirements of the Vermont de- 
partment. His letter follows: 

The provisions of the Vermont Law are es- 
sentially the same as other states. Admitted 
companies are authorized to transact business 
through duly licensed resident agents only. All 
Vermont business must therefore be passed 
through the office of a resident licensed agent 
who is required to keep a complete record of 
each policy. 

Business may be originated by a non-resident 
broker and passed to the company through a 
resident agent provided such broker holds a 
non-resident license from this Department. 
Agents are permitted to share commissions with 
licensed brokers only. 

We require that any representative of a 
company who comes into the State from out- 
side territory and takes part in the solicitation 
of insureds or prospects, either on his own ac- 
count or in the course of supplementing and 
aiding the efforts of a licensed agent, must hold 
a non-resident broker’s license. Neither an 
agent nor a broker can be allowed to solicit busi- 
ness until he holds a license card. 

In order that there may be no cause for 
criticism of your company, please see that rep- 
resentatives of your company operating in Ver- 
mont in your interests and participating in any 
way in dealings with the public in connection 
with the placing of insurance are duly licensed 
as brokers. 

All companies must take due care to see that 
premiums on policies covering Vermont per- 
sons, property or other risks are allocated to 
Vermont and properly reported on the annual 
statement to this Department and on the re- 
port of the Tax Department. 








Department that it will file a stipulation with 
the department agreeing that the signing of re- 
ceipts by policyholders for refunds on pre- 
miums paid after February 1, 1928, will not 
waive any legal claim the policyholder may 
have to a refund to premiums paid between 
November 15, 1922, and February 1, 1928. The 
Missouri department had given this as a basis 
for an objection to the form of receipt issued 
by the Missouri Inspection Bureau and has in- 
dicated that the objection will be withdrawn 
when the stipulation is filed. 
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The Insurance Advertising 
Conference 





What This Important Body Is and 
What It Does Simply Explained 
By Joun Hatt Woops 
Advertising Mgr., Great Northern Life 

DVERTISING is, I believe, the most im- 

portant subject facing the Insurance world 
today. On all sides, we have seen a growing 
appreciation of the benefits which follow ade- 
quate advertising—both by companies as a 
whole and by individual companies. 

There is a tremendous responsibility—and a 
trernendous opportunity—for: 1. Educating the 
public as to what Insurance will do; 2. Educat- 
ing and stimulating the agent in progressive 
methods of getting more business; and 3. Keep- 
ing the policyholder sold on his coverage and 
on the company; to hold his business on the 
books and to get more business from him. 

Advertising and sales promotion, properly 
used, will do these things. The Insurance Ad- 
vertising Conference is vitally interested in find- 
ing and developing methods which will accom- 
plish these important results. 

The Conference is made up of the advertising 
representatives of Insurance companies in the 
United States and Canada—Life, Fire, and 
Casualty and Surety. Others interested in In- 
surance Advertising, such as trade journal rep- 
resentatives, also belong to the organization. 

The objects of the Conference are to encour- 
age and stimulate a better understanding and a 
more efficient use by Insurance companies of 
the great force of Advertising. 

The results have been highly satisfactory to 
those companies and individual members who 
have entered whole-heartedly into the Confer- 
ence, determining to get all they could from it, 
and also to give what they could for the edifica- 
tion of others. 

There is an annual meeting in October of each 
year. Usually it is held the same week, in the 
same city, the two days preceding the meeting 
of the Direct Mail Advertising Association. 
Members of the Conference who can spare an 
additional two or three days have the advantage 
of being able to attend both meetings, and of 
getting the fare-and-a-half railroad rate granted 
to the D. M. A. A. 


Kentucky Town Without Protection 

Franxkrort, Ky., July 30.—Cancellation of 
all fire insurance in Prestonsburg, Ky., is pos- 
sible as the result of the threat of one insurance 
company to withdraw from the city unless cer- 
tain steps are taken to lesson the fire hazard 
and to improve fire-fighting facilities. The 
matter was reduced to a plain ultimatum this 
week when George L. Frank, special agent of 
the Aetna Fire Insurance Company who had 
been sent here to investigate the situation told 
Mayor A. G. Carter, A. J. Archer, local agent 
for the company and other citizens that he 
would withhold his report until the city council, 
water company officials, citizens and other in- 
terested parties were given an opportunity to 
take some action. 


Fire Insurance 


Braislin Appointed Marine Secretary 
of Travelers Fire 

John C. Braislin, whose addition to the staff 
of the Travelers Fire was announced last week, 
was made Secretary of the Marine Depart- 
ment of the company by the Board of Directors 
at their regular monthly meeting on Monday, 
August 19. He will assume his new duties 
September 15. 

Mr. Braislin will have supervision of the in- 
land marine business, which has been develop- 
ing into a substantial volume. Under his direc- 
tion will come the undetwriting of such lines 
as tourists’ baggage, parcels post, furs and stor- 
age, registered mail and goods shipped by truck, 
railway or boat. 

Mr. Braislin has had many years’ experience 
in those forms of insurance. 


Hudson Stockholders to Vote 
on Capital Increase 





Plan to Reduce Par Value from $50 
to $10 and Issue 20,000 New 
Shares of Stock 
The Hudson Insurance Company, New York, 
has called a special meeting of its stockholders 
for September 10 to act upon the recommenda- 
tion of its directors that the company’s shares 
be split so that the capital will consist of 50,000 
shares each of $10 par instead of the present 
10,000 shares of $50 each; also to act upon 
the recommendation that the stockholders be 
given the right to subscribe for 20,000 new 
shares, $10 par, at $25 per share, increasing the 
capital $200,000 and adding $300,000 to the 

surplus. 

After this new issue has been fully sub- 
scribed, it is the intention of the directors, 
with the consent of the Insurance Department, 
to transfer this $300,000 of new surplus to 
capital account by declaring a stock dividend 
of 30,000 shares, thus completing the increase 
of the capital to $1,000,000 divided into 100,000 
shares. 

The reason for this contemplated action is 
the desire of the directors to place the capital 
of the company on a basis commensurate with 
its growing premium income and assets. The 
company’s net premium income last year was 
over $2,670,000 and its admitted assets are now 
approximately $4,500,000. The directors also 
appreciate the fact that there are marked ad- 
vantages in having $1,000,000 capital. Some 
financial institutions object to accepting the 
policies of companies with less than $1,000,000 
capital as protection of mortgaged buildings 
and it is easier to secure agents for companies 
whose capital is represented in several figures. 


Million Dollar Fire in Canada 

A fire starting in a pool room Monday, Au- 
gust 19, swept the entire business district of 
Lloydminster, Sask., destroying a score or 
more buildings with an estimated loss of $1,- 
000,000. 

Included in the buildings burned was the 
Postoffice, the Canadian Bank of Commerce, 
two hotels and two apartment and business 
blocks. 


Independent Auto Rate Firms 
Must File New Charges 





State Head Asks for Formula Applied 
in Each Case to Derive the 
Premium Impost Used 

Fire insurance companies filing independent 
motor vehicle liability rates have been ordered 
by the State Department to make a complete 
new filing of rates on all passenger and com- 
mercial coverage for property damage insur- 
ance, in order that they may meet the require- 
ments of the New York Automobile Financial 
Responsibility Act. The new rates,are to be- 
come effective September 1. 

State Superintendent of Insurance in his 
letter sent to fire insurance filing independent 
auto rates and to the National Automobile 
Underwriters Conference, says in part: 

Under the New York provisions of Section 
67a of the Insurance Law of New York State 
every company authorized to issue insurance 
policies to owners of motor vehicles pursuant 
to the provisions of the Highway Law, is re- 
quired to file with the Superintendent of Insur- 
ance in such form and detail as he may 
prescribe, the classification of risks and a 
schedule of premium charges and rules which 
it proposes to use and charge in connection 
with the issuance of such motor vehicle liability 
policies or bonds, none of which shall take 
effect until the Superintendent of Insurance 
shall have approved the same as adequate for 
the risks to which they respectively apply. In 
order that you may be qualified to issue motor 
vehicle liability policies under the provisions 
of the New York Automobile -Financial 
Responsibility Act, it will be necessary for 
you to make a new filing of rates effective 
September 1, 1929. 

This filing should take the form of a com- 
plete new filing of rates for all private pas- 
senger and commercial automobile coverage for 
property damage insurance. A complete filing 
of statistics containing the latest available data 
must be filed in connection therewith, together 
with the formula applied in each case to derive 
the premium rate, with full justification for 
the various factors employed in the formula. 
The experience date referred to above must 
include the results of the 1929 experience call 
furnished by you to the department’s statistical 
agent. 

The new filing of rates must be made on or 
before August 15, 1929, and shall not go into 
effect until approved by the State Department. 


Bankers & Merchants Fire 
Increase Capital 





Insurance Securities Company Boosts 
Capital of Subsidiary 


The Bankers and Merchants Fire Insurance 
Company. Jackson, Miss, has recently increased 
its capital 30 per cent it was announced today 
by Insurance Securities Company, Inc., the 
holding company of the Union Indemnity Group 
of which the Bankers and Merchants is a part. 
The capital was increased from $307,000 to 
$400,000. Surplus is in excess of $450,000. 


The Cosmopolitan Fire Insurance Company 
of New York has announced the appointment 
of F. Ray Crawford as State agent for Ohio, 
with headquarters at 20 E. Broad street, 
Columbus. 





Tue SPECTATOR 
August 22, 1929 





a ee a a ee a 


x. e®& WH Hm AS me 


Se) Sse’ = 








yn 





A Most Useful Reference 
Work 


New Edition of Fire Insurance 
Inspection and Uunderwriting 


Over 1150 Pages of Serviceable 
Information 





1929 Edition Treats Over 5,500 
Subjects, with Many 
Tilustrations 





No ambitious fire underwriter or student of 
the insurance business can afford to be without 
a copy of the new (1929) edition of Fire Insur- 
ance Inspection and Underwriting, by Charles 
C. Dominge and W. O. Lincoln, shortly to be 
published by The Spectator Company. 

Its 1154 pages contain most valuable informa- 
tion upon over 5500 subjects, also embracing 
many illustrations. This new edition has been 
thoroughly revised and brought up-to-date, and 
covers some 500 new subjects, having increased 
in size by 130 pages over the last previous edi- 
tion. 

Subjects are arranged alphabetically and 
well cross-indexed in this most valuable refer- 
ence work for fire underwriters, so that it 
takes but a moment to locate any desired sub- 
ject. The earlier editions have proved very 
helpful to those engaged in fire or marine un- 
derwriting, or in the prevention or extinguish- 
ment of fire, and the improvements in the new 
edition make it even more valuable to its users. 


Great Diversity of Subjects Treated 

The subjects covered in this useful book are 
in general such topics as chemicals, processes 
and materials used in manufacture or commerce ; 
standard fire insurance policy conditions; de- 
scriptions of various forms of insurance; defini- 
tions of insurance words and phrases, and 
dangerous substances under trade names. 

Many years of inspection and underwriting 
experience have qualified the authors to produce 
a most instructive and authoritative work, one 
of them being an officer and New York City 
underwriter of one of the largest American fire 
insurance companies, while the other is a fire 
insurance inspector and engineer, in daily con- 
tact with and passing upon all kinds of risks. 
The primary purpose and effort of the authors 
has been to present in Fire Insurance Inspection 
and Underwriting, in a well arranged, concise 
manner, a vast amount of matter which is of 
service to fire insurance men, in enabling them 
to properly understand and gauge the fire haz- 
ards of thousands of materials and processes, 
thus leading to profitable underwriting. 


A Profitable Investment 
It is frequently the case that the busy under- 
writer is doubtful as to whether or not to accept 
a particular risk that is offered, because of his 
unfamiliarity with the hazards of the property. 
With Fire Insurance Inspection and Under- 
writing at hand the chances are largely in fa- 
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vor of his finding therein information descript- 
ive of the class of property offered for insur- 
ance, with data indicating its fire hazards. 

A great deal of the material collected in this 
excellent reference book is the result of per- 
sonal, first-hand study and research of the au- 
thors, ad fmamy/ facts presented in the book 
have fot bak finted elsewhere, at least in a 
form available to underwriters. 

The ability f@ promptly secure this informa- 
tion may enable the underwriter to hold a prof- 
itable risk or décline one that is likely to prove 
unprofitable; hence the value of “Fire Insurance 
Inspection and Underwriting may easily prove 
to be hufidreds of times its cost. 


Of Great Value to Inspectors and 
Special Agents 


The many illustrations, mostly by the authors, 
help graphically to portray certain fire dangers 
and the means of overcoming them. 

An inspector or special agent who travels will 
find this book of great assistance, as no other 
single fire insurance book has so broad a scope, 
treating of chemicals, construction, special haz- 
ards, suscptibility of stocks, automatic sprink- 
lers, water supplies, special forms of insur- 
ance and the standard fire policy. Others to 
whom this work will be of great service are 
company and department managers, general and 
local agents, insurance brokers, raters, under- 
writers, countermen, map clerks, examiners, 
placers, adjusters, and students. 

Fire Insurance Inspection and Underwriting 
is a book of 1154 pages, well printed on strong, 
thin paper, and substantially bound in flexible 
binding, with tinted edges, and may be carried 
in the pocket. The prices of the regular edition 
are: Single copy, $6.50; 12 copies, $70.00; 25 
copies, $150.00; 50 copies, $200.00; 100 copies, 
$350.00. An edition de luxe is also gotten out, 
which is bound in real flexible leather, with gilt 
edges and thumb indxed, which sells at $10 per 
copy. 

Insurance companies which have supplied their 
general and special agents, inspectors, counter- 
men, map clerks and chief local agents with 
copies of earlier editions of this ready refer- 
ence work have found it to be a most efficient 
aid to profitable underwriting. 


Charles H. Doscher Resigns 
Secretaryship 

Charies H. Doscher has resigned as field sec- 
retary of the National Association of Insurance 
Agents, effective at the close of the fiscal year, 
Septmber 1. He will then take a month’s 
vacation and will announce his future plans later. 
Mr. Doscher has been with the National 
Association for the past six years, spending 
practically his entire time in the field, assisting 
State association officers in membership work. 
During this period, the National Association’s 
membership has increased by approximately 
2,000. His work has taken him into twenty-six 
States. He has covered the entire Atlantic 
Seaboard and has worked in every State east 
of the Mississippi, with the exceptions of Ohio 

and Tennessee, and as far west as Kansas. 
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Two More Resignations 


and Shippers and 
Pacific Fire of New York 
Leave Pacific Board 


Bankers 





Agents of Companies Notified 





Dixwell Davenport Pacific Coast 
Manager Files Notice as Protest 
Against Separation Rule 





As a result of the plans of the Board of 
Fire Underwriters of the Pacific to enforce 
separation on the coast, Dixwell Davenport, Pa- 
cific Coast Manager of the Bankers & Shippers 
and the Pacific Fire Insurance companies of 
New York, has filed notice of resignation of 
his companies from the Board. 

In a letter to agents of the two companies, 
Mr. Davenport states that the contemplated 
resignation is prompted by the companies’ oppo- 
sition to “collective separation.” Our office,” 
he says, “has lived up to this principle in all 
its territories throughout the United States. We 
were consequently not in sympathy with collect- 
ive separation by the Board of Fire Underwrit- 
ers of the Pacific. In our judgment an agent 
should have the right to choose the companies 
which he wishes to represent. If we, on the 
other hand, are in an agency where we feel 
that we are not receiving a ‘square deal,’ we 
believe we should have at all times the privilege 
of withdrawing from such agency. 

“Therefore, in view of the recent rules and 
regulations that have been adopted by the Board 
in the states over which they have jurisdiction 
in relation to separation, we filed our notice to 
resign. We want you as one of our ‘family of 
agents’ to be fully acquainted with the proced- 
ure we have taken. 

“We would like very much to retain our 
Board membership, but in view of the obliga- 
tions to which we have agreed under our pledge, 
we cannot honorably continue a member of the 
Board. We cannot, as a matter of national prin- 
ciple, agree to abide by the recent rules of sepa- 
ration whereby we would be forced to dictate 
to you as to the manner in which you should 
conduct your agency, under the agency agree- 
ment.” 


Italian-American Fire and Marine 
Insurance Company Formed 

The Italian-American Fire and Marine In- 
surance Company was organized and charter 
granted this week. The company will operate 
a fire and marine business, with a capital of 
$1,000,000, the stock to be divided into 100,000 
shares at $10 par value. It is understood that 
a public offering will be made at $3.50 per share 
to provide a paid-in surplus and reserve; $800,- 
000 has been subscribed for by the directors, it 
was stated. This company was organized last 
fall by McKelvey and Kennedy. R. H. Mc- 
Kelvy & Co. will act as underwriters for the 
new company. Prominent Italian Americans 
are listed on the board of directors. 
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| EXCESS UNDERWRITERS, 
INC, 
75 FULTON STREET 
Successors to HENRY W. IVES & CO. / 
UNITED BRITISH CASUALTY EXCESS & REINSURANCE 
INSURANCE CO., LTD. SECURITY MUTUAL CASUALTY CO. 
of Chicago, Illinois 7 
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Three West Coast Counties 
Form Agents’ Ass’n 


Will Have One Leadership With 
Laws Like Los Angeles 


Fire Organization 


Endorse Metropolitan Area Rule 





Membership Represents About 75 
Per Cent of the Premium Income 
in the Territory 





OAKLAND, Cauir., August 19.—Plans for the 
organization of a. new local agents’ association 
in Alameda and Contra Costa counties, under 
one leadreship and with requirements somewhat 
similar to the Los Angeles Fire Insurance 
Exchange, were made by a group of agents 
from representative points in these counties at 
a special meeting in Oakland held on August 
13th. A committee is now working on a con- 
stitution and by-laws, and before the end of 
the month another meeting will be held for the 
adoption of these regulations. 

The agents attending the meeting, estimated 
as representing about 75 per cent of the pre- 
mium income in the territory, were unanimous 
in the formation of the new organization. All 
phases of the business were discussed, particu- 
larly the matter of separation agreements, the 
metropolitan area, which seems to have been 
the principal factor in bringing the agents to- 
gether, agency appointments, and co-operation 
in the various competitive situations. 


Following a discussion regarding the metro- 
politan area rule of the Board of Fire Under- 
writers of the Pacific, the following resolution 
was adopted unanimously : 


“It is the sense of this meeting that agents 
will pledge themselves only to represent or 
place business with insurance companies that 
accept business only from agents and brokers 
qualified and approved by the authorized com- 
mittee of this association.” 

Considerable speculation was present regard- 
ing the attitude the agents should take, individu- 
ally or collectively, on the signing of the 
“separation” agreements, and after a long dis- 
cussion a motion was carried to the effect that 
the group make no recommendation as to what 
action to take but to recognize the matter as 
one for individual decision and discretion. 
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Lyons’ Form Takes a Place in 


Southern Surety Sales Kit 


Simple Method of Explaining the Re- 
vised Blanket Position Bond 
Is Printed 

What was recently devised by Manager A. 
W. Lyons of the fidelity and surety department 
of the Southern Surety Company as a simple 
method of explaining to brokers and agents 
the recently revised blanket position bond and 
a simplified table of how to compute premiums, 
has developed into a standard form for the 
agent’s sale kit. The demand has been so 
constant since specimen copies were sent by 
Mr. Lyons to his agents that it has become 
necessary to issue the data in printed form. 

Under the recently revised form, automatic 
protection becomes available to all classes of 
employers, other than those eligible for bankers’ 
or brokers’ blanket bonds, or for or in behalf 
of any federal or other public official, at a 
moderate premium cost, which, in some in- 
stances, is less than the premiums on schedule 
or position forms. 

The chart prepared by Mr. Lyons makes it 
possible to calculate immediately the basic pre- 
mium on a $2,500 bond and then determine 
the exact premium for the bond required. Rules 
and exceptions are conveniently laid out on the 
chart so that an employer is able to figure out 
at a glance the premium required no matter 
how many employees are to be included within 
the scope of the bond. 

Frank T. Gilson, vice-president in charge of 
the surety-fidelity department of the Southern, 
expressed amazement over the demands for the 
Lyons’ form as reported to him. “Brokers 
and agents started out with the specimen we 
sent to them,” he said, “but every employer 
called upon seemed to feel that here was at 
least one plan that eliminated completely legal 
and sometimes cumbersome phraseology of a 
bond form. They are so impressed with its 
simplicity that the agent or broker is asked 
invariably to obtain additional copies for use 
as work sheets, wth the result that our company 
has had an unprecedented number of inquiries 
for these forms.” 

Mr. Gilson further said his company would 
be willing to send specimen copies to anyone 
interested. A copy of the blanket position bond 
is reprinted on the back of the form, and the 
name of the Southern Surety Company does 
not appear in the text except in connection with 
the foreword by Mr. Gilson. 





Surety Feature of Pa. Gas 
Tax Law Will Stand 


Court Denies Petition of Fuel 
Dealers Asking for Stay 
on State Mandate 


Decision May End Litigation 





New Ruling May Drive 19,000 Retail 
Gasoline Merchants from the 
Trade; Can’t Raise Cash 





PHILADELPHIA, August 19.—The Dauphin 
County Court at Harrisburg today denied the 
motion of Pennsylvania gasoline dealers asking 
that an injunction be issued restraining the 
Secretary of Revenue from enforcing the cor- 
porate surety feature of the 4-cent gasoline 
tax law. 

The court’s ruling, it is believed, will mark 
the finish of litigation on the part of the 
gasoline dealers against this measure. 

Agitation on the new gasoline tax law and 
its corporate surety feature has subsided in 
the State. The Secretary of Revenue has 
changed the ruling on the bonds and dealers 
must furnish. This action was due in some 
measure to the fact that surety companies, 
after making a drive for the dealers’ bonds 
when the law first went into effect, suddenly 
decided, after investigating the situation, that 
they weren’t so anxious for the business. 

The companies, it is said, have accepted only 
a small number of bonds and those on large 
dealers. The bond is a financial guarantee 
stipulating that the State will receive the full 
tax collected by the dealer. 

The new law is having the effect of driving 
out of business some 19,000 small gasoline 
dealers. These dealers, who, for the most part 
operate refreshment stands and sell gasoline 
from rented pumps along the highways, have 
been unable to secure bonds from the com- 
panies and are also unable to furnish the cash 
collateral demanded by the Secretary of Reve- 
nue in lieu of a bond. A large number of them 
have already gone out of business. The rest 
are now operating in violation of the law with 
their ceasing business entirely only a matter 
of days away. 


The American Indemnity Company of Gal- 
veston, Texas, has been licensed to do business 
in the State of West Virginia. 


Casualty, Surety, Lic. 
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Just the book you have been waiting for! 
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The F ourth Edition | 


of : 
Fire Insurance Inspection and Underwriting 
Charles C. Dominge na Walter O. Lincoln ; 


Underwriters, well known in the business in 
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This book which is one of the standard books of the insurance ris 
world has been enlarged to 1150 pages and contains numerous aw 
new illustrations. ‘ah 
The insurance fraternity has always welcomed each new edition Ka 
of this valuable book because it contains such a vast amount of tra 
new and pertinent matter, relating to fire insurance. a 
The subject matter is written in a brief, concise form, readily At 
understandable. 
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ces 


The authors are practical underwriters, Engineers and Lec- 
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turers, and are recognised authorities. a 
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This is the only Extensive Fire Insurance Hand Book arranged abt 
in encyclopedic Form and Valuable alike to the Student as well wh 
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as the experienced executive. ui 
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| Price regular edition, $6.50 a 
De Luxe Edition, $10.00 o 
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Aviation Agents’ Troubles Analyzed 


Chief Fault in Underwriting Today Is the Failure to 
Properly Analyze Hazards and Issuance of 


Inadequate Rate, 


What is the chief trouble in the aviation 
business in the United States today? Accord- 
ing to A. B. Roome, vice-president of Barber 
& Baldwin, Inc., it is the failure of under- 
writers, comparatively new at the business, to 
properly analyze the hazards and “in their 
zeal for business quote inadequate rates.” 

“Risks,” said Mr. Roome, “are being insured 
which ought not to be at anything like the 
rates being charged; this will produce less for 
the business as a whole and necessarily in the 
end produce a record which will raise the aver- 
age rates the industry will be forced to pay 
for insurance and in this way the industry as 
a whole will suffer because of poor judgment 
in underwriting the less desirable risks. Those 
companies which feel they can write aviation 
business without an especially equipped engi- 
neering department to classify the various 
risks and hazards are sure to suffer a rude 
awakening.” 

Mr. Roome was asked whether the 55-hour 
journey of the Graf Zeppelin from Lakehurst 
to Germany meant that American underwriters 
would accept business on dirigibles making 
trans-Atlantic flights and also whether he be- 
lieved that American companies would insure 
the 12-motored German plane on its trans- 
Atlantic flight. 

“It has been pretty well demonstrated,” he 
replied, “that lighter-than-air machines can suc- 
cessiully negotiate long distances, weather con- 
ditions being their worst enemy. The Graf Zep- 
pelin was covered on its last trip across the 
Atlantic and we believe it is being covered 
abroad on its world cruise. We do not know 
what the attitude of American aviation under- 
writers is toward this form of coverage but 
we do not regard such risks as uninsurable. 
Undoubtedly foreign reinsurers will cover the 
new big German flying boat if it attempts to 
fly across the Atlantic, but here again we do 
not know what the attitude of other Ameri- 
can underwriters would be.” 

Asked whether the appointment of Kenneth 
M. Lane, one of the leading aeronautical engi- 
neers in the country, as head of the aeronautics 
branch of the Department of Commerce having 
charge of examining in detail the specifica- 
tions, design, stress analysis and drawings sub- 
mitted by aircraft manufacturers and inspec- 
tion material used in airplane construction and 
determining general flying qualities of the 
planes would have any material effect in im- 
proving the quality of the ships with a cor- 
responding decrease in number of accidents, 
Mr. Roome answered that he had no knowledge 
as to what effect Mr. Lane’s appointment will 
have on aviation insurance or on the industry 
as a whole. 

“The men in charge of the aero branch of 
the Department of Commerce have always 
been of a high calibre and have worked inces- 
santly in the interests of the industry and in 
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Roome Declares 


their efforts to make the country air-minded,” 
Mr. Roome said. ‘They have also cooperated 
to the fullest extent with the insurance inter- 
A closer supervision of pilots and the 
schools turning them out offers the best field 
for lowering the number of crashes. Their 
present requirements relating to the construc- 
tion of aircraft and inspection cover this end of 


ests. 


the industry quite thoroughly.” 


Phoenix Indemnity Appoints 
Steppard Manager 

San Francisco, Cauir.—J. S. Steppard has 
been appointed Northern California manager 
of the Phoenix Indemnity. He succeeds Fair- 
fax Spencer, who leaves to take up his new 
duties as manager of the western department 
at Chicago. Mr. Steppard has been manager of 
the Oakland office for several years. H. S. 
Leask, accountant for the Pacific Coast depart- 
ment of the Phoenix, has left for New York, 
where he will make his headquarters in the 

future. He is succeeded by F. W. Gray. 
















San Francisco, Cauir., August 19.—The 
Associated Indemnity Corporation of this city 
has been licensed to transact business in Utah. 
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of the endorsement and rates. 





2 Lafayette Street 





Something New for Your Clients 


OUR 


TOURIST EXTENSION ENDORSEMENT 


| With this new coverage your clients, while away from their 
permanent residences, can take their burglary, theft, larceny and 
personal hold-up protection with them. 


The introduction of this form is additional proof that our execu- 
tives are agency-minded to the utmost degree. 


| ae 


EQUITABLE CASUALTY AND SURETY COMPANY 


John L. Mee, President 


| “Equitable in Practice as in Name” 
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LIFE HEALTH ACCIDENT 
THE OHIO STATE LIFE INSURANCE COMPANY - 
ell it all in the 
Columbus, Ohio first letter—Time is 
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STATE MUTUAL LIFE ASSURANCE CO. 


of Worcester, Massachusetts 





Announces the 
Extension of its Territory to the West Coast 
and Its Entrance into the State of Kansas 





INCORPORATED 1844 


and now in its 


EIGHTY-FIFTH YEAR OF SERVICE 
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“Those Stones Will be Held Sacred” 


When we build let us think that we build forever. 
Let it not be for present delight, nor for present use 
alone, let it be such work as our descendants will thank 
us for, and let us think, as we lay stone on stone, 
that a time is to come when those stones will be held 
sacred because our hands have touched them, and that 
men will say as they look upon the labor and the 
wrought substance of them, “See! this our fathers 
did for us.”—John Ruskin. 


In this spirit our Manpower campaign was de- 
signed. The Penn Mutual, determined to ful- 
fill its function as a wide-spread distributor of 
the benefits of life insurance, has set up a system 
of recruiting, training, and supervision,—all to 
the end that the specific needs of an ever- 
increasing proportion of the population of the 
United States may be adequately covered 
through Penn Mutual service, and by a con- 
stantly expanding and permanently high-grade 
organization. 
Wm. A. Law, President ; 

Wm. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Independence Square 


Founded 1847 




















Equitable Life and Casualty Insurance Company 


OFFERS: The public the greatest value on the market including, Life time 


benefits—dividends—non-prorating and non-cancellable features—Back 
by a second to none claim paying reputation. 
() 


real producers, high first commissions, substantial renewals and bonus. 
Exceptional opportunity for district managers now in Illinois, Kentucky, 
California, Colorado, Oklahoma and Indiana. 


360 North Michigan Ave., Chicago, Illinois 
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OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 





































NORTHERN INSURANCE Co. 


OF NEW YORK 
83 MAIDEN LANE NEW YORK 


FIRE 
AUTOMOBILE 














INCOME INSURANCE 
SPECIALISTS 


Opportunities for Salesmen in 47 States 


Address G. F. MANZELMANN, Agcy. Director | 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
Chicago, III. 


208 S. LaSalle St. 
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PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, Eng- 
land, whose long list of publications on fire. life, marine and other 
branches of insurance embrace the most valuable and standard trea- 
tises on these subjects. Send Ten Cent Stamp for Oatalogue. 


THE SPECTATOR COMPANY 
New Yorre 
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SUCCESSFUL ANSWERS TO 
C. L. U. DEGREE QUESTIONS 


The Question and Answer Series of the Chartered Life 
Underwriters’ Examination published in five installments in 
THE INSURANCE FIELD, aroused such intense interest 
throughout the country that in response to the many re- 
quests from our subscribers, we have reprinted it in book- 
let form. 


32 pages, 6” x 9”, crammed with absorbing fundamentals } 

es, 0 , ) ; } 

of the life insurance business, including Life Insurance 

Salesmanship, Commercial and Insurance Law, Finance 
and General Educational features. 








This series does not purport to show perfect answers to 
each question, nor to indicate that the answers presented 
were the best that appeared on any paper, but rather to give 
representative answers. Many of the questions and prob- 
lems involved the use of judgment on the part of the can- 
didate. Accordingly, no hard and fast solution could be 
expected. Credit was given for the reasonableness of a 
candidate’s answer and the intelligence with which he ap- 
plied his knowledge. 


Single copy $1.00, postpaid 


Discount on quantity orders 


Send Your Order to 


THE INSURANCE FIELD CO. 


P. O. Box 617 Louisville, Ky. 
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Canada Makes Big Head- 


way in Aviation Business 


Classify Various Types of All 
Risks With Magrin Given 
for Every Case 





Writing Pilots’ Life Contract 





Eight Classes of Coverage Listed 
to Include Military, Naval 
and Civilian Aviators 





Rapid progress in aviation throughout Can- 
ada is shown in figures recently compiled for 
the quarter ending June 30. During the period 
113 new aircraft were registered in Canada, 
bringing the total number of commercial and 
private machines in the country up to 337. 


During the quarter 40 private pilots received 
licenses in addition to 63 commercial pilots and 
36 air engineers or mechanics. Seventeen air- 
ports were granted licenses. To date there are 
221 private pilots in Canada, 273 commercial 
pilots, 253 air engineers and 53 licensed air- 
ports. 

A review of accidents over the quarter show 
that there were seven in which six pilots and 
four passengers were killed and one pilot seri- 
ously injured. These figures do not include the 
accidents to Government service machines. It 
is pointed out as a significant fact that no ac- 
cidents occurred in regular passenger or mail 
service and that all fatalities occurred on short 
hops, est flights, joy hopping, flights and in- 
structional work. Stunting passengers was the 
cause of several accidents. 


Aviation Risks 

A classification of the various types of avia- 
tion risks, allowing a margin for individual 
circumstances connected with the risk, has been 
compiled for use in Canada. The classification 
is intended to serve as a basis upon which fur- 
ther revisions will be effected as more experi- 
ence with aviation risks is obtained. 


Several companies are now writing life in-. 


surance for aviators at excess rates. These 
tates vary from $15 to $30 per $1000 per an- 
num for civil pilots. 


(1) Licensed pilots flying licensed planes 
between well equipped airports only over es- 
tablished commercial routes, passenger service, 
extra premium $15 to $25. 

(2) Between well-equipped airports only, 
mail or express pilots not passenger service, ex- 
tra premium $25. 

(3) Mapping and forest patrol, Government 
service, part time only, extra premium $15. 

(4) Exhibition, stunt, long distance, racing 
and testing—not accepted. 

(5) Aero club pilots and instructors, extra 
premium $25. 


Rates for Military Pilots 
(1) Royal Canadian air force, extra pre- 
mium $20. 
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Michigan Carriers Must Cease 
Bitter Rivalry in State 





Unfair Competition Will Result in 
Loss of Control, State Head 
Warns Conference 
Lansinc, Micu., Aug. 19.—Michigan carriers 
of all types writing automobile lines were rep- 
resented last week at a conference in the depart- 
ment offices with Commissioner Charles D. Liv- 
ingston, who aired his views at some length as 
to automobile writing conditions in that State. 


A greater spirit of co-operation and mutual 
good will among the carriers is sought by the 
Commissioner, who feels that the bitter rivalry 
for business which has prevailed to a great ex- 
tent is harmful to insurance in general. Mr. 
Livingston told the company representatives 
that they should not dissipate their sales efforts 
in denouncing competitors. Unfair competitive 
methods of any sort were condemned, and rate- 
cutting was deplored as a practice which invari- 
ably proves a damaging boomerang. 

Under the new insurance code, which takes 
effect August 28, many changes in the auto- 
mobile insurance laws will be brought about, 
and the Commissioner explained that the De- 
partment will enforce the new requirements to 
the letter. One competitive practice which has 
been indulged in the past will not be counten- 
anced in the future, the Department head said. 
That is the creation of “fleets” where no actual 
fleets exist in order to offer a low rate to 
groups of prospects. 

It was pointed out by the Commissioner that 
the home companies are now dominant in the 
automobile field in Michigan. If sensible 
methods are pursued the Michigan carriers may 
well hope to maintain this position, but 
wrangling and cut-throat competition will un- 
doubtedly serve as an opening wedge to out- 
siders, the Commissioner advised. 

It is a widely held opinion that unless the 
auto situation is cleared up to the satisfaction 
of Department officials rate regulation will be 
sought when the next Legislature convenes. 


W. F. Errickson, for many years associated 
with general agents on William street, New 
York, has been appointed to the staff of the 
Doble Agency, Inc., of New York and Brook- 
lyn. 








(2) Fare-paying passengers over established 
Air Force, extra premium $10. 

Extra premiums for passengers: (1) No 
rating for pleasure rides for less than one hour. 

(3) Fare-paying passengers over established 
commercial routes, between well-equipped air- 
ports, with licensed pilots and licensed planes, a 
graded scale of extra premium depending on 
the number of flights contemplated; extra pre- 
mium $5 to $15. 

(4) Passengers not otherwise classified in 
this section—a graded scale depending on the 
number of flights contemplated—extra premium 


$5 to $25. 








The Employers’ 


Liability Assurance 
Corp., Ltd. 


The Employers’ Fire 
Insurance Co. 


American Employers’ 


Insurance Co. 


SAMUEL APPLETON BUILDING 
110 Milk Street, Boston, Massachusetts 
Practically every form of Insurance 
except Life 


The Experience of a Dentist 
with Inadequate Insurance 


A PAGE from actual life—the 
story of a dentist, who has learned 
the real worth of the “competent 
insurance man.” 

| A mishap on a week-end motor 
trip resulted in a seven-weeks ab- 
sence from his practice . . . To 
be sure, an accident policy pro- 
tected him, and after it was too 
late, he discovered that it gave a 
weekly income of twenty-five dol- 
lars, 

| For the seven long weeks there 
was no other income, while the 
regular overhead continued—plus 
the extra expenses caused by the 
accident. Now his protection is 
more in harmony with the re- 
quirements of a prominent pro- 
fessional man, but the experience 
was costly. 

| There is only. one way to be 
sure—let the “competent insur- 
ance man” recommend the proper 
policies for your particular case 
in the first place . . He will 
recognize, and provide for, all 
possible exigencies — beforehand. 


The above is the message which The Em- 
ployers’ Group is giving the insuring public 
through the media of national magazines. 

Agency connections with The Employers 
Group are still available for the competen 
insurance’ man. 
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Insurance Attorneys to 
Hear Eminent Speakers 


——_—_——_ 


International Association of 
Lawyers to Hold Annual 
Meet in Virginia 


Announce Feature Addresses 





United States Chamber of Commerce 
Head Will Talk at Sessions on 
September 11 and 12 





Talks on insurance law and kindred subjects 
of especial interest to insurance attorneys will 
be made by some of the foremost authorities 
in the field at the annual session of the Inter- 
national Association of Insurance Counsel to 
be held September 11 and 12 at Hot Springs, 
Va., it was announced today by Edwin A. Jones, 
president of the association. The convention 
headquarters will be located in the Homestead 
Hotel. 

A comprehensive program with business and 
entertainment specialities now being arranged 
includes addresses by insurance lawyers of 
national reputation, and a talk by Terrance F. 
Cunneen, manager of the insurance department 
of the United States Chamber of Commerce, 
the topic of which will be “Objects and Activi- 
ties of the United States Chamber of Com- 
merce.” 

Other speakers and the subjects of their ad- 
dresses will be as follows: George W. Yancey 
of Birmingham, Ala., “Qualifying and Advising 
Jurors in Casualty Cases of the Insurance Car- 
rier”; Wayne Ely of St. Louis, Mo., “Statutes 
Which Impose Penalties Against Insurance 
Companies for Vexatious Refusal to Pay a 
Loss”; Ex-governor John M. Slaton, president 
of the Georgia Bar Association of Atlanta, 
“Contractual Right of Insurance Companies 
to an Autopsy”; Hon. William Marshall Bul- 
litt of Louisville, Ky., “An Impartial Review 
of the Sacco-Vanzetti Case.” Mr. Bullitt’s 
address will be illustrated with lantern slides. 

John A. Millener, secretary and treasurer of 
the Insurance Counsel Association, is co-oper- 
ating with president Jones in the distribution of 
application blanks for reservations at the ses- 
sion. The association officials are urging early 
registrations in view of the large number of 
reservations already made. 


Superintendent Milton Sutton of the Metro- 
politan department of the Phoenix Indemnity 
Company, New York, returned recently from 
a trip through up-State New York. 

Stuart Duffield, superintendent in charge of 
the accident and health department of the 
Phoenix Indemnity Company, is back at the 
home office in New York after a western trip. 








“The Insurance Man’s Restcurant”’ 


46 GOLD STREET 


Between Fulton and John Strgets 
New York City Phone Beekman 9991 
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American Companies Not Hard Hit 
by German Firm Failure 


It is improbable that the recent failure of 
the Frankfurter General Insurance Corporation 
of Berlin, Germany, involving the loss of its 
capital stock of 25,000,000 marks, will result in 
a financial loss to American companies dealing 
in reinsurance with it, it was learned today. 
Any American companies involved will suffer 
a comparatively small loss because of necessity 
they must be small unauthorized companies. 


Failures of foreign country companies which 
are not authorized in New York may result 
in a financial loss to American companies deal- 
ing with it, but the loss would not be reflected 
by the reduction of capital or surplus as pub- 
lished by the American companies because un- 
der the laws of the State of New York no 
company receives credit for reinsurance with 
unauthorized foreign country companies. 


According to Berlin press dispatches the loss 
of the Frankfurter’s capital resulted from 
financing of instalment selling. The failure is 
the largest German banking catastrophe since 
the war. . 


According to cable advices received here yes- 
terday the Alliance Insurance Company of Ber- 
lin has announced that it will guarantee pay- 
ment of all outstanding contracts against the 
defunct company. 


Material Reduction in Auto Fire and 
Theft Rate in Missouri 


A decided reduction in automobile fire and 
theft rates in St. Louis and other important 
Missouri cities is now in effect. The liability 
and property damage rates have not been 
changed. In some sections of the State there 
has been a slight increase in the fire and theft 
rates on some classes of automobiles. One of 
the largest reductions made was on Ford 
Model A cars. The former rate was 95 cents 
per $100, and new rate is 55 cents, a reduction 
of 42 per cent. The theft rate of these cars is 
$2.90 a $100, a cut of $1. 


NATIONAL 
CASUALTY 





ARE YOU MAKING PROGRESS? 


If not would you like to know why 
NATIONAL CASUALTY Salesmen forge 
a continually? A post card inquiry will 
0. 

We have a complete line of Commercial, 
{ndustrial, Group and Deferred Payment Ac- i 
cident and Health policies. A connection with 
this company may be the turning point in 
your life. 


NATIONAL CASUALTY CO. 
Detroit, Mich. 
W. G. CURTIS, Pres. | 














Agent of Defunct Reciprocal 
Being Sued by Receiver 





Federal Auto Association Policy- 
Holder and Manager Will Be 
Asked for $74,962 





Rodowe Abeken, Missouri receiver for the 
Federal Automobile Insurance Association, the 
defunct Indiana cut-rate reciprocal, has filed 
suit in the St. Louis, Mo., Circuit Court against 
William H. Schmitt, insurance agent of 4362 
Warne avenue, St: Louis, who represented the 
company here, for an accounting of $74,962. 
Schmitt was the division manager for the com- 
pany in St. Louis and was also an individual 
policyholder of the reciprocal organization. 

The items covered by Abeken’s petition are: 
$33,609.07 for premiums on policies sold by 
Schmitt. $288.58 as his individual assessment on 
his policies in the reciprocal and $41,064.80 in 
business claims against the association. 

The petition sets forth that the $41,064.80 is 
not based on policy obligations but for services 
rendered, labor, materials, supplies and rein- 
surance premiums. These claims are said to 
have priority over claims for losses under poli- 
cies issued by the reciprocal. In Indiana the 
courts have ruled that the non-policy claims are 
the obligations of all the subscribers to the as- 
sociation jointly and severally. 

C. A. Geers of the law firm of Geers & 
Geers which filed the suit for Abeken points 
out that each policyholder of the reciprocal is 
liable for all its debts and Schmitt is being 
sued on that basis. 


SOUTHERN SURETY 
CO. OF NEW YORK 


General Offices 
9th & OLIVE STS. ST.LOUIS, MO. 








Admitted Assets 


$11,500,000.00 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Automobile and Burglary 
Insurance. 


Let the Southern Serve You 























THE SPECTATOR 
August 22, 1929 





bee 
bus 
spe 


con 
rep 


stor 
Alc 
cut 
for 
ver 
ves’ 


of | 
Ola 
and 
gen 
has 
tota 


Pre 
cha: 
Rot 
and 


Lan 
Ban 


deve 
the 








al 


cy 


the 
the 
filed 
‘inst 
1362 
the 
962. 
om- 
dual 


by 
r on 
) in 


0 is 
ices 
ein- 
| to 
oli- 

the 











TOR 





An Old Form of Surety 


Battimore, August 20.—‘“Contrary to the 
general belief surety bonding is not a product 
of modern times but was first instituted during 
the reign of Sargon I over Assyria 700 years 
before the birth of Christ,” Wilbur F. McGole- 
rick, an official of the Fidelity and Deposit 
Company of Baltimore, declared in a speech 
here last week before the Lions Clubs. 

“The earliest record of a transaction involv- 
ing corporate surety was found,” he said, “in 
an old manuscript dating from the reign of 
Sargon. It happened that one of the King’s 
subjects became engaged to a prince in India. 
The girl’s father secured a bond from an 
Assyrian merchant insuring his daughter’s safe 
transportation to the homé of her prospective 
husband. The bond, however, stipulated that 
no person was to look upon her face or her legs. 

“Surety. bonds also are referred to in Biblical 
times, and Shakespeare mentions this in his 
writings, he said. 

“The proverbs of Solomon,” he asserted, 
attest his belief in the wisdom of surety.” To 
subtantiate his statement the speaker quoted 


from Chapter VI: “A man void of under- 
standing striketh his hands and becomes surety 
in the presence of his friend,” and from Chap- 
ter XVII: “If thou be a surety for thy friend, 
thou art ensnared by the words of his mouth. 
Arise and deliver thyself a bird from the hands 
of a fowler.” 

“Shakespeare,” said Mr. McGolerick, “in his 
‘Merchant of Venice, where his character, 
Antonio, was about to forfeit a pound of flesh 
nearest his heart because he signed a bond for 
his friend Bassanio, stressed the perils of per- 
sonal securityship. When he was, saved from 
his fate by the gifted mind of Portia, Shylock, 
on his part, learned the lesson that when the 
showdown comes personal securities can seldom 
make good. 

“Lloyds, of London, will insure anything. 
There is a form of bond in force indemnifying 
a husband against the expense of his wife 
presenting him with twins. 

“Recently,” he asserted, “an application was 
received from a man asking to be indemnified 
against the loss of his hair.” 





Industrial Accident Restrained from 
Operating by Court 

The Industrial Accident Insurance Company 
of Exchange Place, Jersey, City, N. J., has 
been permanently restrained from transacting 
business by Vice-Chancellor Fallon, who at a 
special hearing in Trenton, N. J., named John 
G. Flanigan, also of Jersey City, receiver. The 
company had been charged with employing mis- 
representation in the sale of its stock. 

The vice-chancellor found that a purchase of 
stock in the Industrial Accident Company by 
Aloysius J. McMahon, formerly assistant prose- 
cutor in Hudson County, and William Newcorn, 
formery an assistant attorney general, was ad- 
vertised as “bait” for other prospective in- 
vestors. 


Standard Surety Names Kyster 
Agency in Arkansas 
The Standard Surety and Casualty Company 
of New York has announced the appointment of 
Olaf H. Kyster and Company, Federal Bank 
and Trust Co. Bldg., Little Rock, Arkansas, as 
general agents for the entire state. The agency 
has been established for 25 years and has a 
total of 108 sub-agents throughout the state. 
Officers of the agency are: Olaf H. Kyster, 
President; Max Barnes, Vice-President and in 
charge of the Casualty and Surety Department; 
Robert J. Lanford, Secretary and Treasurer 
and in charge of the Fire Department. Mr. 
Lanford is also Vice-President of the Federal 
Bank and Trust Company of Little Rock. 
The Olaf H. Kyster & Company Agency will 
develop the State of Arkansas exclusively for 
the Standard Surety & Casualty Company. 


President Frank G. Morris of the Standard 
Surety and Guaranty Company of New York 
has announced appointment of Andrew J. 
Mountrey as superintendent of the company’s 
accident and health department. 
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Fidelity and Deposit Company 
Promotions Announced 

3ALTIMORE, August 20.—The following 
changes and promotions are announced by the 
Fidelity and Deposit Company: Daniel Gorton 
appointed manager of the San Francisco of- 
fice. He was formerly manager for the com- 
pany at the Phoenix branch office, and suc- 
ceeds E. W. Swingley, who resigned the San 
Francisco post of the company to become as- 
sociated with the Detroit Fidelity and Surety 
Company. 

Chester A. Drummond, formerly of Helena, 
Mont., transferred to Phoenix, Ariz., as man- 
ager. 

S. T. Noland promoted from assistant mana- 
ger at Helena, Mont. 

William J. Meskill, formerly at Omaha, Neb., 
transferred to the New York office as manager. 
The New York office is under the active direc- 
tion of John A. Griffin, vice-president. 

Fred Robertson transferred from Indianapo- 
lis to Omaha, as manager of the latter office. 

Ben R. Turner, Jr., promoted from assistant 
manager to manager at Indianapolis. 

F. S. Brisbine, manager at the Los Angeles 
branch office, has resigned to join the staff of 
the Metropolitan Casualty Company in Cali- 
fornia. 


Announce Appointment Missouri 
Compensation Referees 

R. C. Fredewald and Albert I. Graff, both 
of St. Louis, have been appointed as referees 
for the Missouri Workmen’s Compensation 
Commission. Their appointments will become 
effective on August 27, the date that the law 
authorizing the use of such referees will apply. 
Everett Richardson, chairman of the compensa- 
tion commission, announced the appointment of 
the referees. 
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Pan-American Assurance Corp. 
Organized on Coast 


Automobile Company Headed by V. 
E. De Camp Has Capital 
of $1,000,000 

San Francisco, Cauir., August 19.—Pan- 
American Assurance Corporation has been or- 
ganized in this city with a capital of $1,000,000 
to engage in the automobile insurance business. 
The new company headed by V. E. De Camp, 
on August 12 received authorization from the 
State Corporation Department to sell 20,000 of 
its $10 par value capital stock at $15 a share 
to the pulbic. Proceeds from the sale will be 
devoted to $200,000 unimpaired capital required 
by the State, and the balance to provide the 
company with an approximate working surplus 
of $40,000. 





PHILADELPHIA, August 19.—Clayton E. Bigg, 
claim manager. of. the Philadelphia branch office 
of the Pennsylvania Surety, took an active 
part at the opening of the Tacony-Palmyra 
bridge last week, leading the honor battalion 
of the Frankford Post of the American Legion, 
in the parade. 


United States Fidelity Issues Educa- 
tional Questionnaire 

Battimore, August 20.—A questionnaire, 
designed to aid agents of the company, has 
just been issued by the educational department 
of the United States Fidelity and Guaranty 
Company. 

“The efficiency of the Socratic method of 
teaching has been appreciated for two thousand 
years, and it is just as useful in insurance as 
in philosophy and science,” declared Dr. Calvin 
S. Slagle. 

“The questionnaire answers a twofold pur- 
pose: first, as a test for proficiency, and second 
to emphasize important facts and impart infor- 
mation. The purpose in printing the answers on 
a separate sheet is to use them only for com- 
parison with the answers submitted by the 
student, who is expected to get the information 
from the Guide for Agents, the manual and 
text books, and also, to make the agents and 
students think,” he concluded. 


Consolidated Indemnity to Open 
Office on West Coast 

SAN Francisco, Catir.—A branch office of 
Consolidated Indemnity and Guaranty Com- 
pany will be opened in San Francisco in the 
near future, according to announcement of C. 
Stanley Mitchell, chairman of the executive 
committee of the company and chairman of the 
board of directors of the Bank of the United 
States. 


Los ANGELES, Ca.ir., August 13.—Announce- 
ment of the firm’s appointment as exclusive 
general agents in California and Utah for the 
American Mine Owners’ Casualty Corporation, 
was made this week from the headquarters in 
Los Angeles of the Swett & Crawford general 
agency. The new company, which specializes 
on compensation and liability insurance for 
mines, has its home office at Huntington, Pa. 
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Your [Investments 


need careful consideration at this time. The effects of 
the past consolidations in the bank and insurance field, 
together with the possibilities for future mergers in these 
fields make a careful analysis of your i investments neces- 
sary. We invite your use of our 


Statistical Dept. 


Our Organization specializes in the buying and selling 





of large blocks of bank, insurance and industrial stocks. 
Inquiries invited. | 


G. W. FANNING @& CO. 
11 Broadway, New York City Whitehall 3601 
BANK AND INSURANCE STOCKS 
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Rhode Island Ins. Co. 


pe OS ho ee ee ere 38 40 

Chas. A. Day & Co., Boston......... 39 41 
Sotagees Fire and Marine (new) 

Chas. A. Day & Co., Inc., Boston.... 192 196 

H. D. Knox & Co. a eS ipnaanalie 192 198 
United Life and Accident Ins. Co. 

Chas. A. Day & Co., Inc., Boston... . 49 52 

H. D. Knox & Co., Boston mkbadeieewe 47 49 


HARTFORD STOCKS 
Aetna Casualt on Surety 


Conning & oo eee 1980 2030 
Aetna Fire lenedees 

Conning & Co., Hartford............ 750 760 
Aetna Life Ins. Co. 

Conning & Co., Hartford............ 1350 1360 
Automobile Insurance 

Conning & Co., Hartford............ 550 560 
Conn. General Life 

Conning & Co., Hartford............ 2240 
Hartford Fire 

Conning & Co., Hartford............ 1030 1040 
Hartford Steam Boiler 

Conning & Co., Hartford............ 790 810 
Phoenix Insurance 

Conning & Co., Hartford (rights). . 1050 1060 
Travelers Insurance 

Conning & Co., Hartford........... . 1830 1850 





A. B. White to Head Los Angeles 
Fire Insurance Exchange 

A. B. White, Jr., for many years prominent 
in insurance affairs on the Eastern Seaboard, 
has been appointed manager of the Los Angeles 
Fire Insurance Exchange, filling the vacancy 
caused by the recent death of C. J. Duncan. 
Mr. White came to Los Angeles three months 
ago from Parkersburg, West Virginia, where 
for 15 years he conducted one of the most 
prominent local agencies in the state. 


George Jordan Atlantic Marine Man- 
ager Fireman’s Fund 

George Jordan, assistant marine secretary of 
the Fireman’s Fund Insurance Company of San 
Francisco, has been appointed manager of the 
Atlantic marine department with headquarters 
in New York, to succeed vice-president Charles 
R. Page, who has been transferred to the home 
office in San Francisco. 

Mr. Jordan is an experienced marine under- 
writer, having been with the Fireman’s Fund 
for the past twenty years, and prior to that 
time he had experience in the New York and 
London markets. 

To fill the vacancy caused by the transfer of 
Mr. Jordan the directors of the company have 
elected Leslie J. Haefner as assistant marine 
secretary. Mr. Haefner has been with the 
Fireman’s Fund for more than 20 years and 
is thoroughly qualified for the duties of his 
new post. He is well known along the entire 
Pacific Coast. 


Rates in Terre Haute 

INDIANAPOLIS, INp., August 20.—Reports that 
the fire insurance rates in Terre Haute would 
be reduced because of the recent excellent fire 
loss showing made by the city were said to be 
somewhat far-fetched by officials of the in- 
surance inspector’s bureau. “A great many 
things enter into the establishment of fire rates,” 
it was said there. “The State itself is a unit 
and the State has an insurance commissioner 
whose duty it is to determine rates in general 
for the State over an inspection period of five 
years. Terre Haute already is classed as Class 
3 in the national classification. Only one city 


in the State, Indianapolis, enjoys a_ better 
classification. 
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Substantial Progress Made 
by Home Group 





Semi-Annual Statements of National 
Liberty, Baltimore American and 
Peoples National Fire Show 
Large Gains 





The National Liberty Insurance Company oi 
\merica shows Total Assets as of January 1, 
1929, of $42,533,162.40, and as of July 1, 1929, 
of $45,008,041.87 or an increase for the first 
six months of 1929 of $2,474,879.47. 

The surplus to Policyholders has increased 
by $2,741,279.28 after payment of dividend and 
now amounts to $33,322,875.36. 

A comparison of Total Assets which were 
$14,189,226.93 on January 1, 1925, and $45,008,- 
041.87 on July 1, 1929, shows an increase of 
$30,818,814.94. 

The Baltimore American Insurance Company 
of New York shows Total Assets as of January 
1, 1929, of $8,970,794.89, and as of July 1, 1929, 
$9,998,074.94 or an increase for the first six 
months of 1929 of $1,027,280.05. 

The surplus to Policyholders has increased 
by $1,051,337.27 after payment of dividend and 
now amounts to $7,472,135.94. 

The Peoples National Fire Insurance Com- 
pany of Delaware shows Total Assets as of 
January 1, 1929, of $6,104,268.13, and as of July 
1, 1929, $6,961,551.10 or an increase for the 
first six months of 1929 of $857,282.97. 


Henry A. Yates Elected Vice-Presi- 
dent Southern Fire 

Henry A. Yates, who has been Assistant 
Manager of the Western Department of the 
Aetna Insurance Company in their Chicago of- 
fice, resigns to become Vice-President and 
Western Manager of the Southern Fire Insur- 
ance Company of New York in this Western 
office, which is located in St. Louis, Missouri. 

Mr. Yates has had a very interesting and 
broad experience in the insurance business. 
Aiter leaving college he started with the IIli- 
nois Inspection Bureau and in 1913 resigned to 
join the Hartford Fire Insurance Company’s 
staff and for eight years was Special Agent for 
that Company in Illinois and Tennessee, re- 
signing that position to become State Agent of 
the Aetna Insurance Company of Illinois. 


West Coast Meeting 

San Francisco, Cauir., August 20.—Seven 
local agents from California and Utah are plan- 
ning to attend the national convention of insur- 
ance agents to be held in Detroit, September 10, 
11, 12 and 13. Those who intend to attend the 
convention are Douglas Evey, first vice-presi- 
dent of the Oakland association; Eugene Battle, 
president of the Los Angeles Insurance Ex- 
change; Nye B. Swett, president California 
Association of Insurance Agents; H. J. Thielen, 
regional vice-president National Association: 
Percy W. Ramsden, secretary California Asso- 
ciation; Percy H. Goodwin, member executive 
committee National Association, and E. Hugh 
Miller, president of the Utah Association of 


Insurance Agents. 








Buckeye National Fire to 
Retire 
Returning Capital and Surplus to 
Stockholders Pro Rata—Com- 
pany Started in 1914 





The Buckeye National Fire Insurance Com- 
pany of Toledo, Ohio, is now in process of 
voluntary liquidation and as fast as stock cer- 
tificates are surrendered for cancellation they 
are returning its capital and surplus to stock- 
holders on a pro rata basis. The present capital 
is $101,470 with an approximate surplus of 
$50,000. In reporting on this case the Toledo 
Blade says: 

“The company, in business since 1914, began 
with a capital of $100,000 and $47,000 surplus. 
Officers and directors felt that because so many 
fire insurance companies in the last five or six 
years have shown an underwriting loss and that 
large banking profits appear to be necessary 
to overcome the situation, that the limited 
capital and surplus of the company was too 
small to justify continuing in business. = 

“As it had no policyholders or other liabili- 
ties except current taxes the company decided 
upon voluntary liquidation and is returning to 
stockholders capital and surplus. 

“Since 1924 the business of the company has 
been automatically reinsured in the United 
States Fire Insurance Company of the Crum 
& Forster fleet. On January 1 it had $155,725 
assets and $418 liabilities except capital.” 





Virginia Rate Case 

Stock fire insurance companies ridicule the 
position taken by the State before the State 
Corporation Commission and assert there 
should be no reduction whatever in rates in a 
brief filed with the commission in reply to the 
proposal of counsel for the Commonwealth of 
Virginia asking for a reduction in fire insur- 
ance rates of approximately $2,000,000 annually. 

The report of the special commission, headed 
by Dr. J. A. C. Chandler, president of William 
and Mary College, on which legislation adopted 
in 1928 was largely based, was attacked in the 
brief as in many respects “grossly erroneous.” 
Braden Vandeventer, of Norfolk, special coun- 
sel for the State in the insurance rate investiga- 
tion, was a member of the Chandler commis- 
sion. 





Presents Treatise on Insurance Taxes 

Used in Pennsylvania 

PHILADELPHIA, August 20.—A 

treatise of insurance taxes showing the vast 
amount of money used by the Commonwealth 
of Pennsylvania from the Insurance taxes was 
made by Secretary and Manager Homer W. 
Teamer at the quarterly meeting of the board of 
directors of the Insurance Federation of Penn- 
sylvania. Following Secretary Teamer’s pre- 
sentation, President W. H. Kingsley appointed 
a committee to delve into the tax situation and 
reach definite conclusions and report back defi- 


thorough 


nite recommendations. 

Ten directors were present at the meeting, 
thirty-one others being represented by proxies. 
The treasurer’s report showed the Federation 
to be in excellent financial condition and de- 
clared that the Allentown convention had 
cleared expenses. 
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LEON IRWIN & CO., 
aucting 
Fidelity Phenix Fire United States Fire National Fire of 
of New York of New York Harttord 
Automobile of Hart- National Liberty of New Amsterdam 
ford New York Casualty Co. 
Standard of New State of Penn. Indemnity Company 
York Stuyvesant of New of America 


Inc., New Orleans, Inc. 
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GEORGE B. BUCK 
ACTUARY — 


Specializing in Employee's 
Benefit and Pension Funds 


28 SPRUCE ST. NEW YORK 
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Established 1865 by David Parks Fackler 
EDWA B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 
Audits Calculations Consultations 
Examinations uations 
28 CHURCH STREET W YORK 
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MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 
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JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 
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CONSULTING ACTUARY 
919 Hubbell Building 
DES MOINES, IOWA 








T. J. McCOMB | 


CONSULTING ACTUARY 


Colcord Bldg. 











WOODWARD, FONDILLER and RYAN 


CONSULTING ACTUARIES 
INSURANCE ACCOUNTANTS 
Harwood E. Ryan 
Richard Fondiiler 
Jonathan G. Sharp 


75 Fulton St. 
New York 

















ERSTON L. MARSHALL 


OKLAHOMA CITY, OKLA. 








ADJUSTERS & APPRAISERS 
LIMITED 
Incorporated 1914—Dominion Charter 
Claim Adjusters for Inaurance Companies 


UNDER ALL POLICIES 


465 St. John St., Montreal 
Telephone Main 3300-2607 


11 Mountain Hill, Quebec City 


HEAD OFFICE: 


BRANCH_OFFICE: 
































FRANK M. SPEAKMAN 
Consulting Actuary 


Associates 
Fred E. Swartz, C. P. A. 
W. L. Clayton 


E. P. Higgins 
THE BOURSE PHILADELPHIA 
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DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 
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JAMES H. WASHBURN, F. A. I. A. 
Consulting Actuary 
LIFE INSURANCE — Ordinary, Intermediate, 
Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
420 LEXINGTON AVE. NEW YORK CITY 
Room 101 Memorial Bldg., Nashville, Tenn. 




















HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 
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L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


128 North Wells Street, Chicago 




















SIDNEY H. PIPE, 
Fellow, Actuarial Society of America, 
Fellow, American Institute of Actuaries, 
Associate, British Institute of Actuaries. 
MAJOR E. P. S. ALLEN, D. S. O., 
Associate, Actuarial Society of America. 


PIPE & ALLEN 


Consulting Actuaries 
1711-1712 Metropolitan Bidg., Toronto, Ont. 








NEW EDITION 


THE COST 
OF DYING 


By WILLIAM T. NASH 


Including the Federal Estate Tax 
Law 1926 


This well-known leaflet has been the 
means of closing many “‘hopeless”’ cases 
for large amounts. Agents attest its 
usefulness. It helps sell big policies. 


THE COST OF DYING 


proves the need for life insurance to 
protect the estates of those of moderate 
means, as well as men of wealth. 
A difficult prospect, after reading 

THE COST OF DYING 


said: ‘“‘No agent on earth could sell me life insur- 
ance, but I am goi se to buy . i just the 
same”; and he signed up for $75,000. 


USE {[T AND PROSPER! 


yr tor single copies must be prepaid. 


Please remit by money order or bank draft 
ow New York, io avoid exchange charges. 


THE SPECTATOR COMPANY 


CHICAG W YORK 
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Consulting Actuary and Adjuster 
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SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131 Candler Bidg. ATLANTA, GA. 

















ALEXANDER C. GOOD 


Consulting Actuary 
404 R. A. Long Bldg. 


Tel. No. Harrison 4899 
Kansas City, Mo. 





PUBLICATIONS 
OF 


C. & E. LAYTON 


The undersigned are sole 
agents in the United States for 
the old established publishing 
house of Charles & Edwin Layton 
of London, England, whose long 
list of publications on fire, life, 
marine and other branches of in- 
surance embrace the most valu- 
able and standard treatises on 
these subjects. 


Send Ten Cent Stamp for 
Catalogue 


THE SPECTATOR CO. 
CHICAGO NEW YORK 
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